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Item 7.01. Regulation FD Disclosure

In advance of the anticipated separation of Corteva, Inc. (“Corteva”) from DowDuPont Inc. (“DowDuPont”), which is expected to occur on June 1,
2019, Corteva has issued a press release regarding investor materials for use in investor discussions and roadshow presentations. The presentation slides
and press release are being furnished as Exhibit 99.1 and Exhibit 99.2, respectively, to this Current Report on Form 8-K and are also available on

The information contained in this Item 7.01, including Exhibits 99.1 and 99.2, is being furnished and shall not be deemed “filed” for purposes of
Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise subject to the liabilities of Section 18, nor shall it be deemed incorporated
by reference in any filing under the Securities Act of 1933, as amended, except as shall be expressly set forth by specific reference in such filing.

Item 9.01. Financial Statements and Exhibits

(d) Exhibits.

Exhibit

Number Exhibit Description

99.1 Corteva Investor Presentation, dated May 9, 2019.*
99.2 Press Release, dated May 9, 2019.*

* Furnished herewith.
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Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
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May 9, 2019 CORTEVA, INC.
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Safe Harbor Regarding Forward-Looking Statements

Forward-Looking Statemonts

This eefmmunicalion containg “forwand-looking statements” within the meaning of the federal secufities laws, including Section 274 of the Securilies Act of 1932, as amended, and Section 21E of the Securilies Exchange Act of
1934, as amended. in this context, forward-iooking often address future and financial performance and financial condition, and often comain words such as “expect.” “anticipate,” “intend,” “plan.”
“believe,” “seak.” “see.” “will," “would.” “target,” and similar expressions and variations or negatives of these words. Forward-looking statements by their nature address matters that are, 1o varying degrees, uncartain, including
the interded separation, of DowDuPonl's aghculture and specially products Businesses in ane of more tax-eMicient iransactisns on anticspated terms (Ihe *Intended Business Separations”™). Forward-looking stalements are ot
guarantees of fuluie performance and are Dased on Cerlain ASsumplions and expectalions of fulune events which may not be réalized, Forward-looking Slalements also nvolve fisks and wncertainlies, many of which ane beyond
the Company's control, Same of the important factors that could cause the Company’s, DowDuPont's or DuPont’s actual results, including DewDuPont's agriculture business (either directly or a5 conducted by and through
DuPont) to differ materially from those projected in any swch forwand-looking statements inclede, but are not limited 1o: (i) costs bo achieve and achieving the 5. g of the agriculture, materiats sclence
and specialty products businesses of DowDuPont (either crectly or a8 conducted by and through DuPont), anticipated tax treatment. unforeseen llablities, future capital expenditures, revenues, expenses, eamings, productivity
aclions, economic performance, indebledness, financial condition, losses, Tulure prospects, business and management siralegies for the management, expansion and growth of the combined operations; (i) costs to achieve and
achievement of the anlicipalid Synergies by the combined Agriculture, Materals science and Specialty products businesses: (iii) risks associated with 1he Intended Business Separations, including conditions which could celay,
prevent or otherwise adversely affect the proposed transactions, associated costs, disruptions in the financial markets or other potential bariers: (iv) disruptions or business uncertainty, including from the Intended Business
Separations, could edversely impact DowDuPont's business, including DowDuPent's businesses (ether direcly o &5 conducted by and through DuPant), or financial performance and its abiity to retain and hire key personnel;
(¥) uncenainty as to the long-1emm valee of the Company's of DowDuPont commen stock; and (vi) risks to the Company's of DowDuPont's (including DowDuFont's agriculture business either directly or s conducted by and
through DuPont), and DuPont's business, operations and results of operations from: the availabilty of and fluctuations in the cost of feedstocks and energy, balance of supply and demand and the impact of balance on prices;
failure 10 develop and market new products and optimally manage product life cycles: ability. cost and impact on business operations, incheding the supply chain, of respanding to changes in market acceplance, rules,
reguiations and policies and failune 1o respond to such changes: outcome of significant itigation, environmental matters and cther commitments and contingencies: failure 1o appropriately manage process safety and product
stewardship tssues; global economic and capial market conditions, including the continued avalability ef capial and financing, as well as inflation, inferest and currency exchange rates; changes in palitical conditions, incluging
trage cieputes and retalislony SCHONS: DULINESS of SUPHlY GEMUPLONS; Becunty thfeals, such 88 acts of SADOLAGE. EMMONSM of War, Natural disasters and weather events and patlems which could result in a significant operational
event for the Company, adversely impact demand or production; ability to discover, develop and protect new technologies and to protect and enforce the Company’s, DowDuPont's or DuPont's intellectual propesty rights: tilure
to effectively manage acquisitions. divestitures, allances, joint ventures and other portfolio changes, wnpredictability and sewerity of catastrophic évents, including, but net limited 1o, acts of temarism of cutbreak of war of
haostilities, as well a5 management's response to any of the aforamentionad factors.

The Company does not provide ferward-looking ULS. GAAP financial measures o a reconciliation of forward-locking non-GAAP financial measures 1o the mast comparable LS. GAAP financial maasures on & forward-Jlooking
basis because the Company is unable to predict wilth reasenable certainty the ultimate cutcome of pending liigation, unusual gaing and losses, fareign curmency exchange gaing of losses and patential flure assed impairments,
s well a5 discrede taxablé events, without unreasonable effort, These iterms ane uncertain, depend on various Mctors, and could have a materal impact on U.S, GAAP results for the guidance pediod,

These risks ane and will be more fully discussed in the current, quarterly and annual reports and preliminary registration statement on Form 10 filed with the U. 5. Secuwities and Exchange Commission by DowDuPont, DuPont or
the Company. as applicable. While the kst of faciors presented here i considered representative, no such list should be considered bo be a complate statement of all potential risks and uncertainties. Unlisted factors may
phasent signi additional b!he- ization of fohward-looking stabements. Consequences of matedial differences in results as compared with those anticipated in the forwand -looking stalements could include,
among ather things, busi i wl financial loss, legal Babilty o third parties and simiar risks, any of which could have a matesial adverse effect on the Company’s, DewDuPont's (including
DowDuPont's agriculture business, either directly or indirectly as conducted by and throwgh DulPont), or DuPont’s consolidated financial condition, results of operations. credit rating or liquidity. Mone of the Company's,
DowDuPont or DuPont assumes any obligation to publicly provide revisions or updates to any forward-looking statements whether as a result of new information, future developments or otherwise, should circumstances changs,
excepl as otherwise required by securities and other apphcable laws. A detailed discussion of some of the significant rsks and uncertainties which may cause results and evens to differ materially from such forward -looking
statements is mcluded in the saction tled "Risk Faclors™ (Part |, (tem 1A) of the 2018 annual nepodt on Form 10-K of each of DowDuPont and DuPont and the preliminary registration statement on Foam 10 of the Company.

Additionally, this presentation includes cenain objectives and targets that are forward -looking and subject to significant business, economic, reguiatory and compatitive uncertainties and contingencies, many of which are beyond
‘our controd, and ane based upon assumgptions with respect to fulure decisions, which are subject to change. Actual results will vary and those variations may be material. Mothing in this presentation should be regarded as a
represemation by ary person that these cbjectives will be achieved and we underlake no duly 1o update this information, excapt as ctherwisa required by securities and other appicable laws
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A Reminder About Non-GAAP Statements and Pro Forma Financial Information

These risks: are and will be more fully discussed in the curent, quarterdy and anrual reports and prefiminary regisiration statement on Form 10 Sed with the UL 5. Sscurities and Exchange Comnission by DowDuPent, DuPant o the Company, as applicable. W hile:
ihe list of faciors presented here is considered representalive, no such kst should be congidered to be a complebe stalement of all potential risks and uncertainties. Unlisied taciors may presant signi addtional o e r ion of fomard-dooking
statements. Consequences of material differences in results as companed with those anticipaied in the forward -looking statements could include, among othier things, business disruption, operational problems, financial loss, legal liability 1o third partie s and similar
risks, any of which coukd have & materal adverse efiect on the Compary's, DowDuPant's (including DowDuPont's agriculture business, ether dinectly or indirectly as conducted by and through DuPont), Dow's or DuPont's congoldated financial condition, results of
DERIANONS, CIA ralng of hquidity. muwmmm:vwmmmmwﬂmmwmmmﬂwﬂm updates o any forward-icoking statements whisthar as @ result of new informartion. futune developments or thenyiss, shoukl
crcumsiances change. excepl as . wed by and other laws. A detaded discussion of some of (he significant risks. and uncertainlies which may cause resulis and events o differ maiterially from such forwand Jooking slatements is
included in the section liled "Risk Faciors™ tPBdI liem 1A) ol ihe 2017 annual repert on Form 10-K of each of DowDuPent and DuPont and ihe preliminary regisiration stalement on Fom 10 of the Company.

Addtionally, this presentation indudes cerain objectives and tangets that ane forward-looking and subject o significant business, economic, reguiaiory and competitie uncerainties and contingencies, many of which are beyond our control, and are based upon
assumptions with respect 1o fulure decisions, which ans subject i change. Achual results will vary and those variations may be materal. Hathing in this presentation should be regarded s a represantation by any person thal these objectives will be achisved and we
undertake no duty to update this information, except a5 otherwise required by Securities and other apphcable lrws.

DowDuPort Unaudited Pro Forma Financial Information

This presentation CoNtans pro Termda segment operaling EBITDA of the DowDuPont Agniculture Division. This unaud®ed pro Tonmd nancial infoarmason & based on the histoncal consokdalad Snancial slatements of both Dow 30 DuPonl and wad prepaned 1o
Bustrale the effects of the Merger, assuming the Merger had been condumimated on January 1, 2016, For all pecds presented pior 1 the thiee months ended December 31, 2017, adjustmernts have been mace, (1) for thi: prelininady purchass SOCountng mpact,
(2) far accounting policy alignment, (3) to eliminate the effect of events that ane dinsctly atiributable 1 the Merger Agreement (.., coe-Eme ransaction costs), (4) b elminate the impact of trarsactions betwsen Dow and DuPet, and {8) 1o eliminate the effec of
divestitures agreed 1o with certain regulatony agencies as a condition of appraval for the Merger, The unaudited pro farma financial information was based on and should be read in con 1 weith the financial stalements and accompanying
memmﬂhmtwmmhﬂmmﬁwmm||:l-¢|nndAmwalRlpwluonan|Mhuww;ammhwmwmnl:mmmnmmwwl;mlumdusmww and incorporabed by
reference into, Comeva's inary Form 10 regi . The prar feema Enancial stalements were prepared in accondance with Adicle 11 of Regulaton 5-X_ are for informalional purposes ondy and are ol necessanily indicative of what DowDuPonts
results of operations. actually would have been had the Merger baen completed as of January 1, 2016, nor ane they indicative of the Tutune operating results of DowDuFonl. For further infermation en the unaudited peo: forma Tinancsial infeemation, please nefer i
DewDuPent's Curent Repont on Form 8.K dated October 28, 2017 and the preliminary registration statement on Form 10 of Corteva filed on October 18, 2018,

Caortova Unaudited Pro Forma Financlal information

I ST B0 prowide the mast meaningful comparison of results of operations and resLts by SeQMent. SUpplemEntal unaudted pro forma financial information has been included in the Toliowing p Tha iolicwing p G [Presants the pro foma nesults of
Corterva, afer giving affect to evenis that are (1) direclly afiributable o the Merger, the divestiture of Histoncal DuPonl’s specialty products and materials science businesses, the receipt of Dow AgroSciences. debl retirement ransactions related bo paying off or
retiring portions of Historical DuPanl's exisling debi Babdities, and the separation and di 1 i DiowDhuPont slod of all ;e oulsianding shares. of Corleva comman siock; (2) Tactualy supponable and (3) with respect io the pro fama statements of
income, expected o have a continuing impact on the consolidated results. Reder to Corleva’s inary Farm 10 rege o {and subsaquent amendments thereto), which can be found on the investon section of the DewDuPont website, for further
desails on the above transactions. The pro farma Snancial statements were prepansd in accondance with Articke 11 of Reguiation 5.3 and ane presented for informational purposes only, and da not purpor 1o represent what the resuls of operations would have besn
had thi: abow actually SCCUMSd on thi dates indicalid, Nor 4o Bhay pUpON 10 project the results of oparations for any futune pencd or 83 of any future date,

Regulation G

This presentalion ncudes infeemation hal Goss Nt confonm o U5, GAAP and ag non-GAAR . Thasse Inchagde organic sales, Comeva opbraling EBITDA, Coneva segmant cperaling EBITDA, cparating EBITDA margin, and Cofteva
GpBrating 18 rate. DowDUPON and CoMeva's MENagement Delives Ihal INess non-GAAP MEasUES Dast reNact Ihe SOgING PEMOMMBncE of e Compafy SUrng v pERoIS. Dresant & B Drovide MmN relevant 8nd Meaningtul iIlormation 1o iNvesion a3 ey
Brovide INSight with respect o 6nGoINg OPeraling results of the Compary &d & AR Uet| COMBANSEN of yBar-Cvas-year iesuls, Theds non-GAAP Mistuies supplement (he Company's LS. GAAP daclsures 8nd thould not bl viwed a8 an ahemative to U.S.
GAMF measures of performance. Furthermone, such non-GAAP mary nat be with similar prowided or used by other companies. This data should be read in conjunction with the Company's prelminary registration stalement on Form
10 fling {and subsequent amendments themso). 4 reconcilation between these non-GAAP measures i GAAP ane included with this presentation. Coreva does not provide forwand-icoking ULS, GAAP financial measures or a reconcilation of forward-locking non-
GAAF financial measures ko the mest comparable U.5. GAAP financial measunes on 8 fonward -locking basts because the company is unabie to predict with reascnable cerlainty the ultimale outcome of pending IRgation. unusual gains and kasses, foreign cume noy
excharge gains of kesses and polential fulure assed impairmenis, as well as discrele taxable events, withoul unreasonable eflan. These ilems ane unceriain, depend cn vanous facicrs, ard could have a mabtenal impact on LS. GAAP mesulls for the guidance pernics.
Onganic sales is defined as price and volume and exchudes curmency and portiolio impacts. Corleva operating EBITDA is defined as pro forma eamings. (Le., peo farmna income from conlinuing operalions before income laxes) before inleres], depreciation.
amontizaion, non-operating costs, net and foresign exchange gains (losses), excluding the impact of adjusied significant Rems. Non-aperating costs, net consists af non-aperating permsion and other pest-smplayment benest (OPER) costs, emirsnmental remediation
and ksgal costs associated with ksgacy businesses and sites of Hisiorical DuPont. Corteva Ssgment Operating EBITDA is defined as Corteva Pro forma Operating EBITDA excluding comarate expenses. Operating EBITDA mangin is defined as pro forma Operating
EBITDA a5 a percentage of pro forma net sales. Operating tax rate is defined as the effective tax rabe exchuding the impacts of foreign exchange gains (losses). non-operating cosss, merges.reiated step up, and significant Sems.
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& corTEVA

Agriculture Division of DowDuPont

Company and Industry Overview
Jim Collins, Chief Executive Officer-Elect

Financial Overview
Greg Friedman, Chief Financial Officer-Elect

Regional Overview
Tim Glenn, Executive Vice President, Chief Commercial Officer
Judd O'Connor, President, U.S. Commercial Business

Business Platform Overview
Rajan Gajaria, Executive Vice President, Business Platforms
Sid Gorham, President, Digital Business Platform

IT/ERP Update

Debra King, Senior Vice President, Chief Information Officer

R&D Overview
Neal Gutterson, Senior Vice President, Chief Technology Officer
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Our Purpose I

To enrich the lives of

those who produce and (
those who consume,
ensuring progress for
generations fo come

’G CORTEVA

Agriculture Division of DowDuPont

Enrich Lives
We commit to enhancing lives and the land

Stand Tall
We are leaders and act boldly

Build Together A
We grow by working together

Be Curious

We innovate relentlessly

Be Upstanding
We always do what's right

Live Safely
We embrace safety and the environment in
all we do



Corteva Agriscience™ Global Scale and Market

$2.8B
. 3

¢

¢
@ Ha: Wilmington, DE ®

@ Business Centers in 1A & IN

¥ Regional Sales Centers $14SB $278

Global Net Sales " Global Operating EBITDA ™"

We provide the right mix of seeds, crop protection, and digital solutions to maximize yield and
improve profitability, ensuring an abundant food supply for a growing global population

{1} Net sales and operating
, -
@ COI‘.I' EVA

Agriculture Division of DowDuPont

EBITDA are stated on a 2018 DowDuPont Agriculture Division basis; (2) Commercial emplovees plus commissioned ags

Presence

Our Company

21,000+ 140+
Colleagues Countries

R&D Facilities Granted Patents

Production & Active Ingredients
Mfg. Facilities

100+

Crops  Sales Force'™

10 million+

Customers

% CORTEVA

ogriscience

Agrizultuss Divissan of DowDulPont




Creating a Pure-Play, U.S.-Based, Agriculture Company

«DUPONT

Crop
Protection ??g%s

~30%
Portfolio

»  Leading germplasm

v Digital portfolio

»  Fungicide portfolio
Route-to- »  Direct route-to-market
Market »  Global presence

v Aleader in CP discovery and trait
introgression

Innovation » Strong CP launch process

v Seed pre-commercial product
testing approach

Leadership+ + Customer focus
Culture »  Deep industry expertise

Neote: Partfolia spit for DuPent and Daw calculated using Philips McDougall 2016 repon, Portfalia Spit for Coreva based on the DWDP Agriculture dhision 2018 sales

) |
& coRTEVA

Agriculture Division of DowDuPont

+ <

Crop Seeds
Pratection & Traits
~80% ~20%

Germplasm diversification
Herbicide and insecticide
portfolio

Retail route-to-market
Distributor relationships

Aleader in CP and frait discovery

Strong CP offering with favorable
environmental profiles

Soybean trait portfalio

Operational excellence
Leadership development

@ CORTEVA

agriscience

Seads
& Traits
~56%

Crop
Protection
~44%

Complete solution for farmers
¥ Besi-in-class germplasm + traits + CP + digital

Comprehensive go-to-market strategy
Cross-sell enablement (seed, CP, digital)

Compelling pipeline

Strong presence in major markets

Path to trait independence

Outstanding product launch process

Better data analytics and customer insights

Customer-centric, disciplined culture
World class leadership
Board with strong Ag experience




Delivering Financial Results Against Current Market Backdrop

Pro Forma Division Net Sales Pro Forma Division Operating EBITDA!"

$14.3B $14.38 $14.3B $2.8B
$14.1B $2.68 $2.78
I ] I I I
2016 2017 2018 2019E 2016 2017 2018 2019E
2019 Full Year Indications
P Expected organic net sales growth of 1-2%, offset by © Acceleration of cost synergy delivery with realization
currency headwind; as reported net sales ~flat ahead of expectations (expected to be ~$350 million in
o Loss from North America brand rationalization less than year-over-year savings) o
expected and stronger than expected cross-sell results a Benefit of new product launches, especially in crop
) ) protection, expected to contribute ~$100 million
© Timing shifts between first quarter 2019 and fourth L hi ductivi q dri dditional EBITDA
quarter 2018 due to early safrinha season © Launching productivity agenda to drive additiona

and working capital improvement

{1} 2016 and 2017 sales and operating EBITDA are on a pro forma basis prepared in accordance with Atice 11 of Regulation 5-X 2018 and 2010 staled on a DewDuPor Agricullure Dhision basis
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Strong Execution Delivered Results Outside North America

Segment Performance Regional Highlights
Crop Protection Seed l‘f’ .*

North ported  Organic Asia o Organic

= 5248 America #22% #22%" Pacific ¥ 7% #14%"
$1.4B © Seed deliveries © Strong growth in
delayed by cold, wet insecticides and rice
Excluding NA Exchuding NA weather and herbicides
52.08 floodi
t 2% ‘ 4% " © Gainin corn seed
- ) Recovery expected
in second quarter
Q12018 Q12019 Q1 2018 Q12019
Volumea Price  Currency Portfolio [ ; -
(2%) +3% (6%) 0% (10%) 0% (5%) 0% “'L .
Crop Protection Seed Latin R-GFI'GI'LEd Organic Reportted  Organic
Organic Net Sales!" America ¥ 2% #7%" EMEA 2% #8%l"
Tolal Excluding NA Tetal Excluding NA © High pest pressure £ Strong com volumes
drove volume gains
" 1% " 1% " 10% t 5% in insacticidesga © Growth in Isoclast,
£ New product sales driving growth £ Weather-related volume declines © Earlystartto g:;lr:f‘.ﬂ:y:;ﬁex. and
{1) Organic sales growth is defined as price and volume, excluding currency and portfolio impacts :::mal:h&idgsew

Note: Net sales are stated on a DowDuPont divisional basis
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On Track to Deliver 2019 EBITDA Guidance

1H 2019E Divisional EBITDA: - 3 to - 5 percent

$2,450 -
$2,57T6MM  $224MM §2,500MM

H1 2018 AQ1 Currency Inpat and Synergies  Timing Shift to Organic and  H1 2019E
Launch Costs o2 Pipeline

Growth
2H 2019E Divisional EBITDA: ~$300MM
$129MM .

H2 2018 Synergies and New product  Organic price Input Costs Launch and H2 2018E
productivity margen and volume ofher costs

- ~$300MM

Key Drivers:

Weather effect of Q1 shifted significant NA seed sales into
Q2

Continue to expect 1-2 million increase in U.S. corn acres
planted in 2019 vs 2018

Pipeline delivery continues to outperform expectations

Synergies ahead of target and timing benefit ofiset by
investment in launch costs for new product introductions and
currency headwind

Key Drivers:

Continued volume growth and price realization on high
demand products

Pipeline delivery pace ahead of expectations

Acceleration of synergy benefits partially offset by launch
investments

Increased input costs in crop protection related to Chinese
raw material cost increases

Mew productivity initiatives in manufacturing and
procurement

’G CORTEVA Agriculture Division of DowDuPont 11
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Progress on Five Priorities for Shareholder Value Creation

Corteva Indications

01 02

Instill a strong Drive disciplined
culture capital allocation
Engaged Finalized capital
performance driven structure and
culture with farmer financial policy

at the center

Improved
Key ROIC
Performance Mid- to High-

Indicators
Teens Percent

03

Develop innovative
solutions

Launched new
chemistry products,
received Enlist E3™
soybeans and Qrome®
regulatory approval

Operating
EBITDA margin
expansion

© 50-150

bpsfyear

04

Attain best-in-class
cost structure

Delivered year-over-
year cost synergies
and advanced
additional productivity
initiatives, including
new ERP project

Cost
benchmarking
versus peers

Best-in-Class

05

Deliver above-
market growth

Delivered above-
market growth in
crop protection,
driven by launches
of new products

Organic sales®
growth vs. market

© 1-2%

above market growth

{1) ROIC is defined as nel operating profit after tax excluding significant iterms, non-operating costs and merger-relatied step up divided by debt plus equity excluding merger goodwill and intangibles
(2) Organic sales growth i defined as prce and volume, excleding currency and portfolio impacts

{3) Enkst E3™ soybean trast co-developed with MS Technologies

@ CORTEVA Agriculture Division of DowDuPont
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Customer Centricity Is Key to Driving Demand Creation for Products

01 Customer-centric culture

Brevant Demo Plots EduFarm session

,G CORTEVA Agriculture Division of DowDuPont
agriscience




Optimizing Capital Allocation for Growth and Shareholder Value

02 Drive disciplined capital allocation

Establish Capital Structure Define Financial Policies Deliver ROIC Improvement

JUNE 1, 2019 | Expected Spin

» Maintain financial flexibility to support »  Committed to growing cash flow in a » Deliver merger cost synergies
business model disciplined, consistent manner while »  Execute comprehensive productivity
v Committed to maintain an A- credit investing in innovation program
profilet’ »  Competitive dividend policy »  Drive working capital productivity
»  Committed to return excess cash to » Manufacturing asset optimization

shareholders through share repurchases

Key Indicators

Dividends Share Repurchases Growth Investments ROIC Target (@
2019E  Targsting 25-35% of Board authorization ff:‘; il D Mid- to High-
~$400  |croases over tme anticipated at spin expendilures, digitl, Teens Percent

million wih eamings and free billion  andM&A investments
cash flow growth Growth
R&D Digital Capex

$1.28 S1I00MM  _gaponm

(1) Raling expresssd using SEP nomenclature
(2] ROIC is defined a5 net operating profit after tax excluding significant Bems, non-operating costs and merger-reiated step up divided by debt plus equity sxciuding menger goodwill and intangibles
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New Products Launched Since the Merger Close

03 Develop innovative solutions

COTTON SOYBEANS SEED APPLIED INSECT MGMT.
TECHNOLOGY SOLUTIONS -
ok ok Isoclast” M= Granular Insights
T e ! . ti
Enlist EnlistE3 Lumiposa actre

SOYBEANS Pyraxalt” Quick insights into financial and

Lumisena’ active agronomic performance
CORN
DISEASE HERBICIDE
@ SOLUTIONS SOLUTIONS
. Zorvec Arylex
QROME active actve
Rinskor”
POLUER Vessarya' -
Lfﬂ_l[.;.] ya active
FUNGICIDE Y .
= Enlist Duo
COLEXD technology

HERBICIDE

,G CORTEVA Agriculture Division of DowDuPont ]
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Getting to Best-in-Class Cost Structure and Improved Return

04 Attain best-in-class cost structure

m et PS:.:;uction cogé?:;:ial R&D Sites CP Manufacturing
90 287 233

MERGER
ssprgﬁg:: ~25,000 2 site
2017 shutdowns and $1.2 billion
S 1_5+-sit|‘a Cost Synergy
2018 ~23,000 74 220 196 optigLantion :z'l:i:‘:; at
projects Spin
Jue 1, ~21,000 68 129 163

Improved fu

:
Seed Productivity —_—
el $0.5 billion

: Operatin
Launching CP Manufacturing & Commercial EEITDA g
20'-:!; {;omprehgnsjve Supply Chain Effectiveness targeted from
productivity Capital Effectiveness additional
program productivity in
next 5 years
Q4 Contractor Optimization
2019

R&D Effectiveness

,@ CORTEVA Agriculture Division of DowDuPont
agraciance



Digital Transformation to Enable Margin Expansion

05 Above market growth

Internal External

Customer
Software

Pipeline

. Enterpri
Innovation terprise

> Automation, data science and »Enterprise strategy & applications »SaaS' through Granular
digital tools in R&D YProcess automation © Customer experience
© Reduced Costs » Data-driven decision-making © Farmer profitability
@ Accuracy © Customer experience © Standalone revenue
© Speed of new product ® Cross-selling opportunities © Cross-selling opportunities
introduction

© Reduced Costs

Digital Strategy Targeted to Deliver Additional EBITDA Improvement in Next 5 Years

" “Software as a service”

,@ CORTEVA Agriculture Division of DowDuPont
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/@ gOBTEVA Positioned to Deliver Shareholder Value
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\" Finance Overview

Greg Friedman, EVP, Chief Financial
Officer-Elect



Reconciliation of Division to Standalone Financials

~5-10% expected Operating EBITDA* Growth in 2019

TH - C )
Reconciliation of Ag Division to Corteva, Inc. — m
2017
DWDP Ag segment operatin
DWODP Ag segment 1. 2016, 2017 and 2018 funcBonal, leveraged and corporade costs 9 9 P 9 "’$2+SB
o fpdor,_ §2322 § 2611 $2,708 are estimated based on the iolal costs incumed as par of Dow EBITDA
oparaling EBTDA, and DuPonl
Functicnal and 2. Wilva singhe Industry focus. Agricuturs Anctionl i
B e With a single indus us, Agriculture fune cosis suc . .
phrprartdae 458) (442) (337) " ssnance, human resouces, information technology snd legel Spin adjustments (millions) ~(174)
segment' 24 f‘:::: Suppont e business and are included In segment Excl businesses, Non-op pension and Other
Excluded businessas |26) [65) ia8) aars
" o & s S COorae costs are conprised of corporae adershi Standalone costs (millions) ~(478)
on-0p pension costs 180} coqporate strategy, corporates nsurance, boand costs, i
cout arul acxl fess. Ve aciact Coromia costi o Functional and leveraged and Corporate
Oither (L] (33) (58) be ~1% of sakes post spin
e g 1816 2103 2184 4 Tne 2018 corporate, fnctonal and levernged costs inciude Cost reductions (millions) ~50-150
' about ~§115-135in costs that are not expected 1o contirue, The
Corporate costs' 4 [186) [(151) [(141) 2017 corporate, functional and leveraged costs inchude about
~§175-225in costs that are not expected o continue. We R
Comva.operanng §1.730 $ 1,952 £ 2,053 expect 1o réduce Tunclional and leveraged COS1S 83 we algn Corteva operahng EBITDA* -52_2.2.33
EBITDA and consobdaie sysiems across ihe company post spin

e Division of DowDuPont

*Corleva operating EBITDA is on a pro forma basis as filed in the Form 10 prepared in accordance with Article of 11 Regulation S-X. 2017 and 2016 DowDuPont
Operating EBITDA s on a pro forma basis, determined in accondance with Article 11 of Regulation 5-X. See appendix for non-GAAF reconcillations.
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Guidance for 2019

Market Growth':

Seed 0-1% 0-1% v

Crop 2-3% 2-3% v
Above Market Growth':

Seed 1-2% 1-2% v

Crop 1.5-2.5% 1.5-25% V
Headwinds: Currency (2-3%); ~$350M (2-3%); ~$350MV
Headwinds: Timing, Brand Rationalization, Weather (1-2%) (1-2%) Vv
Consolidated Net Sales ~Flat ~Flat Vv
Operating EBITDA Growth 3-4% ~5-10%
Operating EBITDA Margin Expansion ~50-75bps ~50-150bps

1. Revenue growth dees not include forecasts for curmency impacts
2, 2019 Coneva guldance is on a standalone basis,

. -Cig!“TIVA' Agriculture Division of DowDuPont




2019 Corteva Net Sales Guidance

Above market organic sales growth driven by product launches

Above market organic sales growth driven by new
o products; new seed genetics and new crop protection
mw{h” ~2% products including Arylex, Vessarya, Rinskor, Pyraxalt,

ic G
Pm]e-:;ted Organic Isoclast and Zorvec
. - ~514.6B Pricing on high demand crop protection products
$14.38 = i l ~$14.38 Headwinds:
-~ _
= Severe weather (US corn belt) — seed mix impact

with a shift to less profitable crops and lost crop
protection applications

(% in billions)

= NA brand rationalization is a 2019 investment
expected to generate long-term benefits

208 US Seed ROWSeed USCrop ROWCrop Seed & CP 2019 Currency
Corteva Net  Growth Growth  Protection Protection Headwinds Corteva
Sales Growth Growth Organic
Sales

= Timing shift to Q4 2018 — early NA seed shipments
and early start to the safrinha season

*Organic sales growth is defined as price and volume growth and excludes currency and portiolio impacts
Corteva 2018 net sales i on a pro forma basis as filed in the Farm 10 prepared in accordance with Anticle of 11 Regulation 5-X.

@ CORTEVA Agriculture Division of DowDuPont
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2019 Corteva Operating EBITDA"™ Guidance

Margin expansion driven by synergies and product launches

($ in billions) Margin Expansion
~5-10% g P

Targeting Operating EBITDA growth = New product launches
/ * Pricing on high demand crop protection products

= Accelerated synergy delivery +$50 million in 2H19

- . * Increased productivity to improve margins
— Growth Investments
L
-

522238 . product launch costs
. = Brand rationalization — long-term benefits
Headwinds
= Currency

= Severe weather (US corn belt) — seed mix impact
and lost crop protection applications

52,18

2018 Seed Crop ynorgies  Red Growth  Currency  2018E L] Higher input costs
Corteva Growth  Protection in Corporate Invistments Corteva = K
Oparating Growth Fun Qpareting = Timing shift to Q4 2018 — early NA seed

1. *Coneva 2018 operating EBITDA is on a pro forma basis as filed in the Form 10 prepared in accordance Shipments and Safrinha season

with Article of 11 Regulation S-X. See appendix for non-GAAP reconciliations

@ CORTEVA Agriculture Division of DowDuPont
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Corteva Standalone

S Operating EBITDA

(% in billions) (5 in billions)

$14.2 $14.3 ~514.3

2016 2017

2018 2018E 2016

2017 2018

2018E

*Corleva net sales and operating EBITDA are on a pro forma basis as filed in the Form 10 prepared in accordance with Adticle of 11 Regulation 5-X. See
appendix for non-GAAP reconciliations.

@ CORTEVA
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Mid-term Financial Targets’

o n..-;
,« Sales Expected to Exceed Market Growth <] Operating EBITDA Growth Expected ~2x Sales

by 1-2%

Corteva Total Revenue Growth?: Operating EBITDA Margies Expansion: Py
Seed 3-5%
Crop 3.5-6.5% Corteva Operating EBITDA Growth: 6-10%
Total 3.5%,

Market Growth': 2-4%

Vi
Eﬂ&ﬂﬂ Strong Free Cash Flow Conversion

* FCF? growing to ~50% of Operating EBITDA driven by
working capital improvement and disciplined capital
investment

1. Mid 1erm reflects years beyond 2019

2. Revenue and operating EBITDA growth forecasts assume year over year currency impacts are flat.
3. FCF is defined as cash flow from operations less capital expenditures.

@ s&ﬂ EVA Agriculture Division of DowDuPont




Capital Expenditures

Disciplined Approach to Capex Investments

$650M ~5650M
$100M ~$120M

2018 2019E
B Underlying Capex [1  Capex for cost to achieve savings

2018 Capen is on a division basis.

4 SORTEVA

Agriculture Division of DowDuPont

Capex limited to depreciation plus cost
to achieve savings

Depreciation is expected to be ~$570-
600 million in 2019

~40% is expected for required for repair,
maintenance, and safety

~B0% is expected to be invested in
growth projects
» Production expansion driven by
new products

Capex as a percentage of sales
decreases as sales grow




Seed Drives Earnings and Cash Flow Seasonality

~80% of seed sales occur in Q1/Q2 Representative Seasonal Debt Level

($ in billions) Peak: ~$4B

~50% ~5% ~15%
st Qir 2nd Qtr = 3rd Qtr 4th Qtr
1Q 20Q 3Q 40

= 1H sales primarily in North America and Europe seed (corn, soybean, sunflower)
= Q1 sales also include Brazil's Safrinha

= Q3 sales primarily LatAm corn seed and European Canola

= Q4 is the conclusion of Southern Hemisphere season
= Potential early shipments to North America and start of Safrinha

= Working capital builds up over the three first quarters
= Significant cash collection in Q3 but still a net use of cash until Q4

= Seasonal borrowings increase through Q3 and are largely repaid in Q4

@ CORTEVA Agriculture Division of DowDuPont
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Corteva Capital Structure

Liguidity Sources’ Debt Profile Targeted at 12/31/19

(% in billions)
~$1B
Cash $2.0B
g Long Term Financial Debt ~$0.2

= 5-Year Revolver
m 3-Year Revolver
Other

37.3B in committed and
uncommitted credit iines

Expected to be minimal
Short Term Financial Debt at year-end, with intra-
period peaks of ~$4B

= Commercial paper borrowings, supported by credit = Annual interest expense of ~$150-200M (primarily
lines, are primary mechanism to fund seasonal working seasonal borrowings)
capital

Targeting A- credit profile? to support our differentiated business model

1. Targeted at time of spin
2. Target rating (expressed using S&P nomeanclatura)

@ CORTEVA Agriculture Division of DowDuPont
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Achieving the Intended Capital Structure for Corteva

Targeting A- Expected Liquidity and short- term
credit profile? debt profile debt supporting seasonality

= A- credit profile to support = Minimal long term financial debt = ~§2B cash balance
our differentiated business = Adjusted Debt* ~$4B, primarily pension = Commercial paper as primary
model and OPEB obligations funding of seasonal working
= Retire majority of heritage DuPont long- capital
term financial debt before spin = Peak seasonal debt anticipated
in 3Q
) () 09 =
DWDFP lIssues Make Whole ~$4B of Adjusted
Debt Dt SIyhacK Settlement ® Debt*J ‘

1. Target rating (expressed using S&F nomenclature)
2. " Adjusted Debt ncludes financial debd, pension and OPEBS ($4.78: -5§5.98. net of tax of ~§1.28). leases and other debt-like adjustments, net of cash balance. Agencies’ methodologies vary

@ CORTEVA Agriculture Division of DowDuPont
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Pension

U.S. Service Costs = Corteva will take the U.S. pension and OPEBs of heritage DuPont.
Frozen = The U.S. pension is frozen; no further service costs to be accrued

* Almost all future benefits or costs are non-operating

= Non-operating pension is primarily driven by changes in asset returns,
discount rates, actuarial assumptions, efc.

= Non-op pension impacts to be excluded from Corteva's operating
EBITDA

Non-operating pension
benefit/costs

= Expected annual cash outflows for pension and OPEBs of ~$200-300

Cash flows o
million

@ CORTEVA Agriculture Division of DowDuPont
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Additional Modeling Guidance

Cash Flow Modeling Guidance Additional Modeling Assumptions

Interest ($150-200) * Interest expense of $150-200 million
ey Nexoe (~$450) » Annual digital investment ~$100 million
Pension and OPEB Payments ($200-300) o .

* Depreciation of $570-600 million
Capex ($650)

2019 cash flow will also include additional outflows for
sharing of heritage DuPont corporate and separation
costs and integration activities

2019 Corteva guidance is on a standalone basis.

@ CORTEVA Agriculture Division of DowDuPont
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Continued Flow of Merger-Related Cost Synergies

Cumulative Synergies

Headcount

$50 million  $450 million $800 million  $1.0 billion ~$1.2 billion fixed cost
' synergies
e ey | 1H:5150 e
$50 million more '2__':', $§gg ‘ ~1/3
Inyor over your (SRR s s Non-headcount
fixed cost
2018 Progress - Cumulative realized cost synergies synergies
= Increased target of cumulative realized cost synergies from $1.1 billion to ~$1.2 billion ~1/3

Non-headcount
variable cost

= Exceeded 2018 year over year savings target by 33%, delivered $400 million of synergies synergies
and raised 2019 target by 17%

= Exceeded year one run-rate synergy target, actioned more than 99% of projects

@ CORTEVA Agriculture Division of DowDuPont
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On Track for June 2019 Spin

SEPTEMBER 17, 2018 May 7, 2019 MAY 2019
OCTOBER 2018 MAY 9, 2019 JUNE 1, 2019
Management Form 10 Equity
Announcements Amendments Road Show
Initial Form 10 =  Proforma .
Filing financial Investor Day Expected Spin
BOD statements
Announcements = Capital structure
and dividend
policy

@ CORTEVA Agriculture Division of DowDuPont
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Progress on Five Priorities for Shareholder Value Creation

Corteva Indications

01 02

Drive disciplined
capital allocation

Instill a strong
culture

Finalized capital
structure and
financial policy

Engaged
performance driven
culture with farmer
at the center

Improved
Key ROIC!
Performance Mid-High
Indicators Teens

Percent

1. ROIC is fetum on invested capital. ROIC is defined &s nel operating profit after 18x exciuding Sigriicant fems, Non-operating COsts 8rd menger-related s9Ep ug driced by debil PIUS equity Exciuding Menger goodwill and iInangities
2. Organic sales growth is defined as price and volume growth and sxcudes cumency and partfolio impacts

4 SORTEVA

Agriculture Division of DowDuPont

03 04

Attain best-in-class
cost structure

Develop innovative
solutions

Delivered year-over-
chemistry products, year cost synergies
received Enlist E3™ and advanced

and Qrome® regulatory additional productivity

Launched new

approval initiatives, including
new ERP
Operating Cost
caITDA T benchmarking
WP versus peers
© 50-150 Best-in-Class
bpsfyear

05

Deliver above-
market growth

Delivered above-
market growth in
crop protection,
driven by launches
of new products

Organic sales?
growth vs. market

© 1-2%

above market growth




Focused on Shareholder Value Creation

il %

Expand Disciplined
EBITDA Investment

@ CORTEVA Agriculture Division of DowDuPont
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Regional Overview

Tim Glenn, EVP, Chief Commercial Officer




Progress on Five Priorities for Shareholder Value Creation

Commercial Indications

01

Instill a strong
culture

Established
comprehensive
routes-to-market
approach built on
deep understanding
of farmer needs and
local markets

Key
Performance
Indicators

“ROIC is defined as net cperating profit after tax exciuding significant items, non-operating cosls and merger-related slep up divided by debt plus
eguity exthuding merger goodwill and intangibles; Organic £ales growih - defined as phice ard volume, exciuding cuirency and portfolio impacts

4 SORTEVA

02

Drive disciplined
capital allocation

Commercial
organization sized
appropriately for
market opportunities

Improved
ROIC*

Mid-High
Teens percent

Agriculture Division of DowDuPont

03

Develop innovative
solutions

Successful product
launches

realizing cross-platform
growth synergies

Operating
EBITDA margin
expansion
@ 50-150

bpsfyear

04

Attain best-in-class
cost structure

Delivered YoY

cost synergies

in commercial regions,
including multi-
channel and multi-
brand rationalization

Cost
benchmarking
Versus peers

Selling &
promotion cost
effectiveness

05

Deliver above-
market growth

Delivering organic
sales growth in all
regions outside of
the U.S.

Organic sales*
growth vs. market

Q 1-2%

Above market growth




4 SORTEVA

Market Conditions Influence Current-Season Buying Decisions

E s -2l A XY oo
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North America

+ Historic flooding interrupted
supply chains and damaged
infrastructure in the Midwest

« Shortened application and
planting window

« Additional financial pressure
on customers

Significant reduction in seed
deliveries in Q1; ~$25 to $35

million in operating
EBITDA/day impact last five
days of quarter

i

} l_.

Latin America

+ Brazil Safrinha corn area up
and planting benefited from
rain

» Dry weather impacting Brazil
soybean production, but still
expected to be large crop

"*’#"

Asia Pacific

New agricultural threat — fall
armyworm detected in parts of
Asia will impact corn growers
Uncertainty surrounding China
- U.S. soy imports, impact of
African swine fever

El Nino weather patterns
appears to be bringing
drier/drought conditions across
parts of Australia and ASEAN
markets

o

Europe, Middle East,
Africa

+ EU, Russia, and Ukraine com
area expected to be flat to
slightly higher in 2019

« Mild winter in Europe with an
early start to the season

Agriculture Division of DowDuPont




Individual Farmers Must Drive Productivity to Achieve Financial Goals

4 SORTEVA

Ongoing farm consolidation
Increasing business orientation
Increasing technology acceptance
Resource scarcity: land, labor, water
Access to capital

Impact of digital technology and new
business models

Agriculture Division of DowDuPont

ONZNND ON=:

Increase focus on quality and profits

Open to new innovation
advancements

Increase ability to invest in inputs

Use of technologies to reduce labor
requirements

Adoption of new technologies to
reduce inputs and improve
sustainability

New forms of financing via technology

Using technology to gain knowledge,
information, market access




Market Conditions Influence Current-Season Buying Decisions

North America 15';;;._" Latin America ; Asia Pacific ~; Europe, Middle é'
yv . 14 - East, Africa

Bision USD $27.0 $7.4 Blion USEY By ST £37 4 Bion LSD $27.4
$23.3
Seeds S Seeds gLl Sseds
CcP M p CP HX] cP
Market! 4 CORTEVA Market' 4G CORTEVA Market! 4G CORTEVA Market! £ CORTEVA

$7.4B Net Sales $2.8B Net Sales $1.3B Net Sales $2.8B Net Sales
Je  -11.000 J¢ 3500 e 250 Je 4000

Colleagues Colleagues Colleagues Colleagues
& o & = & = & =

Active Ingredients Active Ingredients Active Ingredients Active Ingredients
Q : 0 = 0 = Q =

Countries Countries Countries Countries

50 20 10 20
"1 Praduction Facilities "1 Production Facilities ﬂ Production Facilities ﬂ Production Facilities

60+ 20+ 50 25+
b R&D Facilities b RA&D Facilities b R&D Facilities :b R&D Facilities

'Sounce: Corteva Agriscience Intemal Analysis. AgBio Imvestor, Kleffmann - based on tofal ag crop marked of $1058, Seeds: ex-manuiacturer value by marke! year, includes broad acre row crops and trail value, vegetables and forage seed. Does nol indude
aaved sead. CP: ex-manufacturer value of peoduct utape on the ground by marks! year, inclded seed ireatment, does nol include non-ciop use Nate: 2018 Sales are on & peo forma Basis prapared in sccordancs with Articke 11 of Requlation S-X
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Comprehensive Routes-to-Market Based on Customer
Segmentation and Purchasing Preference

Customer Segment P
e Corteva Agriscience™ Route-to-Market Geography

Serviced by dedicated seed sales Pioneer® N°’L"' A“;I?ﬁ“a
professional; high touch experience ] = Exclusive Pioneer agency model a?nd::':ﬂu.:::e
with premium products and services ran countries
Serviced by a seed sales Reaional
professional or farmer-dealer with s ng d = Regional brand employees or farmer-dealer U.s.
local knowledge, local experience S AT
=  Wholesale, independent and distribution-
. : - owned
Serviced at full-service retail, broad ;
: . ity o = Crop Protection Brands
:zlrini:;::; of high quality inputs and Retail gl Ry R Global
= Mycogen® brand, PhytoGen® brand, Terral
Seed® brand
Buy from non-Corteva Agriscience Licensing & = Strategic distribution and licensing Global
Sourke Distribution opportunities

Expands access to Corteva Agriscience genetics, traits and Crop Protection solutions

@ CORTEVA Agriculture Division of DowDuPont
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Executing to Win: Key Seed Trait Launches

Crop Region Launch Year 2019E
Corn NA 2017 Successful new product launches in
~$300MM 2019 — Qrome® corn products, Enlist
Comn LA 2019 E3™ soybeans, LibertyLink® Canola
and PowerCore® Ultra corn
Enlist™ C;;fﬂn ggjl; s 2019 new product sales plan
Traits 30': NA. LA 20192 100MM forecasted at $1.5B, contributing to
above-market growth
Soy LA 2017 ~$65MM Qrome® corn products expected to
PRO® reach $1B by 2023
Canola NA 2019 ~$30MM Powercore® across the Americas
GRS expected to reach > $1B by 2023
Cotton NA 2017 ~$100MM

(1) 2019 launch i Brazil; Previously launched in Argentina

i2) Enlist E3™ soybeans: 2018 Limited Commercial Introduction; Enlist E3™ soybaans ara jointly
developed by Dow AgroSciences and MS Technologies™

PowerCore families will be inbroduced wilh Enlisi Y -] i reg W approvals Selected recent New Product Sales since 2017

@ CORTEVA Agriculture Division of DowDuPont
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Executing to Win: Key Crop Protection Launches

Key Crops Region
Herbicides
Arylex™ Active Cereals, Soy, Others MA, LA, EMEA, AP
Enlist™ Herbicides Soy, Com, Cotton WA, L, EMEA

Rice, Comn, Pasture

Rinskor™ Active MA, LA, EMEA, AP

& Land Mgmt
Fungicides
Vessarya
Fungicide Say LA
Y
Inatreq™ Active Cereal, Fruil, Vieg LA, EMEA, AP
Insecticides
Multiple NA, LA, EMEA, AP

(1} 2019 lawnch in Brazil; Préviously launched in 2012

@ CORTEVA Agriculture Division of DowDuPont
ogriscience

Launch Year 2019E
2018
2017-2019 >$50MM
2018
2017
2017 =$270MM
2018
20181
=5215MM

2018

Recent Crop Protection launches are
expected to deliver above-market growth:

+ 2019 estimated new product sales
forecasted to exceed plan by $100MM

Strong pipeline with rapid ramp up expected
to drive continued growth

+ Arylex™ expected to grow $100MM
next year and reach peak sales
>$600MM by 2023

Zorvec™ expected to deliver >$200MM
by 2023

Isoclast™ expected to deliver >$300MM
by 2023

Initial sales of Inatreq™ in 2019

« Fastramp up: >$150MM by 2021, and
expected to deliver >$275MM by 2023




; Regional Profile — Latin American

4 Strengthening market access; rapid technology introduction

+  Successful launch of Brevant™ seeds o
brand Delivering Results —
+ Established differentiated Corteva 4 13% organic growth*
routes-to-market — Crop Protection, +4% price
Brevant™ seeds, Pioneer® brand +9% volume
+ Rapid technology introductions: (12%) currency Crop I;n:t:flian
+  Enlist™ herbicide: >7MM Acres +1% net sales
- i) jst™: =
F"’t-JwBI*CCII"e EIGLES SSO0MM Aores Seed Market Rank’ Crop Protection Market Rank?
+  Rinskor™, Arylex™ Isoclast™ and
Spinetoram in all countries Brazil Corn #1? Herbicides #3
+ Farm level demand creation tools drive Mexico Corn #2 Insecticides #4
cross-platform sales opportunities Argentina Com #2 Fungicides #4
M i ™
Expect ﬁrst Enlist E_3 soybeans to be Pasture & Land Mgmt #1
planted in 3Q2019 in Brazil
Rapidly ramp up new
et Higher margin and highly technologies: Enlist™ Expand market share in - :
Priorities ’ differentiated products ®  erbicides, ConkestaE3™  ®  Seed and Crop Protection  © Expand digital offering
soybeanst
Enlist E3™ soybeans ara jointly developed by Dow AgroSciences and M5 Technologias™ Source: Internal Analysis
‘Dryanicsales ngh = defined as price and volurme, Hmm and porfolio impacts 2017-2018 {1} Branded seed area (2) Market value
Mote: 2018 Sales are 0n @ pro forma basss prepaned in accordande wilh Anticle 11 of Regulation S-X, (3) Tied foe first (4) Pending applicable requlatory reviews

@ CORTEVA Agriculture Division of DowDuPont
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4~ Regional Profile — Europe, Middle East, Africa

Focus on customer through innovative solutions and differentiated routes-to-market

+ Multi-brand Seeds strategy launched Seed
with Brevant™ seeds in Europe D“"f"“"“g R‘;"““‘ 51%

+ Clear positioning between Pannar # 0% organic growth
and Pioneer® brand in Africa *1% prica

(1%%) volume

+ Key _CP launches: Zgrvecm_, +6% currency Crop melon
Lumiposa® and Lumisena® in +6% net sales
Europe; Arylex™ | Isoclast™,
Surestart®, Spinosyns ramp-up, First
seed applied technology in Africa Eur. v

+ > 41 new Pioneer® brand products o . :: 'Frf:;fc'f:::s :i :Z
launched in Europe, including Herbicides #a #5
Optimum® AQUAmax® hybrids and Land Mgmt #
Pioneer Protector® brand products

prioriies |} Womdueas o CBebmaaan” o temedees o SE5SSNE,

routes-to-market growth portfolio
Source: Internal Analysis
{1) Branded seed area “COrganic sales growth — defined as price and voluma, excluding currency and portfolio impacts 2017-2018

(2) Market value Note: 2018 Sales are on 3 peo forma Dasis prepared in dccordance with Artiche 11 of Regulation $-X.

@ CORTEVA Agriculture Division of DowDuPont
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~» Regional Profile — Asia Pacific

“" Lead industry growth with major launches in CP and rapid expansion in corn coverage

+ Grew >2x industry growth in region Seed
throughout 2018 Delivering Resuits 2r%
# 10% organic growth*
*  New routes-to-market launched in +3% price
China, India and Philippines +T% volume

(1%) currency Crop Protection
73%

+ Brevant™ seeds brand launch in India
+9% net sales

+ Rapid ramp up of new launches: ) _
PeEaIch“pRiiskorm Zorvec™ Seed Market Rank’ Crop Protection Market Rank?
+  ~30% Growth in Spinetoram year Com #1 Herbicides #4
over year Hybrid Rice #33 Insecticides #5
+ Regain corn seed market share in Fungickdss 44
ASEAN
- -~ Corn coverage expansion
P Successful CP launches B =0 i e with Pioneer® brand
Priorities : 5 L growth through CP and ] Vietnam, Myanmar, [ el m
and Spinetoram expansion hybrid seed Bangladesh, Pakistan repositioning and Bravant
! seeds brand launch
Source: Intemal Analysis
(1) Branded seed area “COrganic sales growth — defined as price and voluma, excluding currency and portfolio impacts 2017-2018

(2) Market value (3) Certified hybrid rice Nobe: 2018 Sales are on a pro forma basis prepared in accordance with Article 11 of Regulation S-X.

4 SORTEVA

Agriculture Division of DowDuPont




'ﬁ; ;&' Regional Profile — North American

4 Building on leading positions in Seed and Crop Protection

* Introduced new premium retail brand

North America

Crop Protection

in Canada - Brevant™ seeds in Delivering Results et
canola, corn, soybeans and winter J 3% organic growth*
wheat 1% price
+ Biotech trait launches: Qrome® corn (4%) volume -
products, Enlist E3™ soybeans, 0% currency 67%
LibertyLink® Canola in U.S. and (3%) net sales

+ Crop Protection launches: 3 cross- Can Can
spectrum cereal herbicides, # Herbicides -

Canada Seed Market Rank’ Crop Protection Market Rank?
us. (1E-3
Com 3] #3

. Soybean # # Inseclicides #1 k2]
Elevore™ preseed and Lumisena™ Alfalfa # Fungicides #a #4
Seed tl‘eatn"lent Winter wheat W Mitrogen Stabilizers 1 w3
Cancla 2 #2 Pasiure & Land Mgmt #1 #1
» TruChoice® program creating farmer e ﬁ Send Apphed Technclogy 2
demand for Crop Protection in U.S. Sunfiower #
Expand Brevant™ seeds
S brand in Canada; Operate Launch new products; Expand licensing :
Priorities } multi-channel brands in * Rapid ramp-up L opportunities L] Deliver Corteva Acre
u.s.
Source: Internal Analysis Enlist E3™ soybeans are jointly developed by Dow AgroSciences and MS Technologles™.
(1) Branded seed area *Organic sales growth — defined as prce and voluma, excluding currency and portfolio impact 2017-20185
(2) Market value obe: 5 3ra on a pro a basis prepared in accordance wil e 11 0 on 5-X.
Note: 2018 Sale forma basi ed i rda ith Article 11 of Regulation 5-X

@ CORTEVA Agriculture Division of DowDuPont
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\% U.S. Overview

Judd O’Connor, President, U.S. Business




1; &% Profile — United States

Building on leading positions in Seed and Crop Protection

S

* Four Crop Protection product launches®
+  Lumisena®, Elevore®, EverpreX®, [soclast™

+ Two new seed trait launches
»  Qrome® com products
*  Enlist E3™ soybeans

+ Completed =100 Enlist E3™ soybean license
agreements
*  [Expected to be planted on =10 percent of U.5.
soybean acres in 2020

* Regional brand restructuring complete and
operational

+ Pioneer® brand corn and soybean performance

*  Pioneer® brand A-Series Soybeans with Roundup
Ready 2 Xtend® Technology: 3.5 bufA advantage

= Top 40 Pioneer brand cormn products by demand:
5.3 bu'A advantage

* TruChoice® creating farmer demand for Crop
Protection products

* Enhanced digital offering
Source: Internal Analysis

(1) Branded seed area

(2} Market value

@ CORTEVA

$6.7B Net Sales

~10,500 43
Colleagues Production Facilities

~60 50
Active Ingrediants RE&D Facilities
O :
Country
Seed Market Rank?'

Corn #1 Herbicides #3
Soybean # Insecticides #1
Alfalfa #1 Fungicides #4
Canola = Nitrogen Stabilizers #1
Cotton " Pasture & Land Mgmt #1
Sorghum #1

Sunflower #1

Crop Protection
33%

Seed
BT%

Crop Protection Market Rank?

Agriculture Division of DowDuPont

Erilist E3™ saybeans are jaintly developed by Dow Agr

and MS T Gies ™

#CP Launches 2018-2019  Note: 2018 Sales are on a pro forma basis prepared in accordance with Article 11 of Regulation S-X_




Expanding Access to Corteva Agriscience™ Genetics, _

Technology and Traits through Multiple Brands and Channels

(). PIONEER. " Ucensingand |
1 Distribution ]
! I Flagship Pioneer® seed brand through
: & sﬂl@@ | exclusive agency route-to-market —
sratan ! Continuing to further strengthen and
, differentiate brand
AGVENTURE '

Global Brand % Y | Strategically positioned retail brands
with improved germplasm — Significant
growth opportunity for Corteva
Agriscience

Local | One-Stop Creating Crop Protection demand

Brands | for Crop with Pioneer customers through joint
Inputs seed and CP offers — Executed
N N\ %] together with retail partners
B PhytoGen

New licensing and distribution

MMI' business opportunities — Complefed
L ~100 licenses for Enlist E3™ soybeans

s

§ » vosseeren

@ CORTEVA Agriculture Division of DowDuPont
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Regional Seed Brand Restructuring Complete U.s.

2018: 10 Regional Brands 2019: 5 Regional Brands

al‘!‘! ;
Mycogen
DOEBLER'S
Wipfister
i
H ¥
Execution Exceeding Plan
Major rearganization & refocus with anticipated volume loss «  Stable and set to grow in 2020
+  93% of Points of Sale fully converted to new structure within - Building on cost advantages
identified boundaries

+ >40% of Points of Sale changed brands, 85% retention *  Leverage integrated operations advantages to drive scale and

p improve COGS

+ Rapid product line transition to Corteva Agriscience germplasm

ang uaF;ls Ag geme - Drive expansion through Corteva Agriscience germplasm pool
and trait portfolio

+  Greater production efficiencies and Corteva Agriscience genetics
+«  40% reduction in product count o Ag " Corn and Soybean Regional Brands
Dots Represent 2018 Brands and Points of Sale

@ CORTEVA Agriculture Division of DowDuPont
grisciance




The Corteva Acre

SEED GENETICS &
TRAITS

©

&

AGRONOMIC CROP
SOLUTIONS Corteva Acre PROTECTION

DIGITAL SEED APPLIED
SOLUTIONS TECHNOLOGY

@ CORTEVA Agriculture Division of DowDuPont
grisciance

U.S. and area leadership accountable for growth
across Seed, Crop Protection and Digital

Strategic alignment and commitment to key retail
and distribution partners

Complementary offer is expanding market
penetration — 2X Pioneer customers using Corteva
Agriscience Crop Protection products

Leading Crop Protection portfolio — 2x Dollars
committed to purchase Corteva Agriscience
products

Portfolio optimization to drive margin growth and
simplicity

TruChoice )




Business Platform
Overview

Rajan Gajaria, EVP, Business Platforms




Industry Trends and Market Opportunities 2018 Crop Protection and

Seed
Population and Income Market Opportunity
+ +11% growth in world population and
+ +31% growth in world income over last 10 years
+ +9% growth in world population and $105
- +30% growth in world income over next 10 years 55% Billion 45%

= +7Y hin gl | h
% growth in global crop area harvested over = Crop Protection = Seeds

last 10 years
.+ +4% growth in global crop area harvested over Farm Input Industry (billions)
next 10 years $110
5105 A\____—-—"'"'_
Crop Consumption $100 ~
+ +25% growth in global crop consumption over $95 /
last 10 years 590
+ +12% growth in expected global crop 585
consumption over next 10 years 580
2000 2011 2012 203 2074 2015 2016 2017 2MMA
Meat Consumption 3% Industry CAGR Over the Last Decade
+ +14% growth in meat consumption over last 10 years )
. . . Sowce: CF = AgBia; Seeds - AGBIGPMD; Forecasts GMI (intemaly
+ +1 3% gmwth in meat Cﬂnsumptlon anhmpat&d over Seeds: ax-manuiacturer value by markel year, InCiutes toad BT oW Crops
next 10 years P exmanciscmes vihss of i o on e rund by mare o

Inciuded seed reatment. does not include non-grop use

- '_ = '.,: M T - -
@ CORTEVA Agriculture Division of DowDuPont 54
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Progress on Five Priorities for Shareholder Value Creation

Platform Indications o

01 02 03 04 05

Instill a strong Drive disciplined Develop innovative Attain best-in-class  Deliver above-
culture capital allocation solutions cost structure market growth
Collaborate cross- Aligned R&D and Launched new Delivered YoY Delivered above-
functionally to manufacturing chemistry products and cost synergies in R&D  market growth in
deliver business infrastructure, Enlist E3™ soybeans, and manufacturing crop protection and
results prioritized capital extended launch of and advanced expect to deliver
expenditures, and Qrome® corn products  additional productivity margin improvement
rationalized portfolio initiatives in seed in mid-term

to improve return

Improved Operating Cost Organic sales
Key ROIC! EBITDA margin benchmarking growth? vs.
Performance Mid- to Hi expansion versus peers market
Indicators W=Va Y- © 50-150 R&D and COGS O 1-2%
Teens Percent bpsiyear effectiveness above markat growth

Deganic sales growth is

@ CORTEVA Agriculture Division of DowDuPont
ogriscience




Business Platform Strategy Overview

Customer Innovation- Shaping the Portfolio
Focus Fueled Growth
*  Multi-channel, multi-brand + Germplasm and traits .
advantaged Routes-To- « Rapid ramp-up of new .
Market approach tec'r::no[ogyp- P
solutions

of the Future

Best owner mindset
Licensing and distribution
Bolt-on acquisitions

Cost-Advantaged
Operations

Target best-in-class seed
production

Crop Protection global
asset footprint

Focused cash utilization

Open digital platform that
connects applications and
third parties

Best-in-class program management drives customer focus and discipline

@ CORTEVA Agriculture Division of DowDuPont
ogriscience




Power of Combined Platforms Offering Complete Solutions

Customer

Seed Applied Enlist™ System Nutrient Focused

Management Growth

Technology
Synergies

Lurl#iGEN"

Corteva Agriscience™ Advantage

Innovation Across Integrated Crop Health &
Segments Solutions Sustainability

Complete Solution

@ CORTEVA Agriculture Division of DowDuPont
ogriscience




New Seed and Trait Products Expected to Drive New Value

Seed and Trait Product Launches Accelerating

$5.0
$4.0
$3.0 $500 MM of
Cumulative
$2.0 Incremental
Growth
1.5B
N
50.0
2019E 2021E 2023E
( Seed Targeted New Product Sales )

Herw Product Sabes since 2017; incremental growth represents sxpected cumulative net benefits from 2019-2023
Launches pending applicabile requiatory approvals

Endist E3™ soybaans ane jcintly developed by Dow AgroSciences and MS Technologes™.

Mate: 2018 Sales ave on 8 pro forma hasis prepared in sccordance with Articks 11 of Reguiation 5=

@ CORTEVA Agriculture Division of DowDuPont
grisciance

©
®

Leading germplasm library driving YOY yield improvement
in new classes of seed products

In 2018, delivered $1.1B in new product sales that held
competitive position and market share

« 2018 incremental growth driven by genetic gain and new
trait technology

+ 1-2% of sales growth anticipated over time due to new
product sales and innovation

Recent biotech launches included Qrome® Corn Products,
Enlist E3™ Soybeans, LibertyLink® Canocla, PowerCore®
ULTRA, Enlist™ Corn and WideStrike® 3 x Enlist™ cotton
supported with additional sales and marketing efforts:

« 2019 forecasted increase by >$100MM
+ 2021 forecasted increase by =$200MM

WideStrike 3 > | || : | :
Enlist||Enlist||EnlistE3
e QRC‘JME
POLUERC

- - LIBERTY
P!E,.’..‘.Li‘l'. X TEND LINK @&




Growth Propelled by our Seed and Trait Pipeline

Becoming a Launch Machine

Key Seed Platform launches targeted through 2023

TRAIT DISCIPLINE REGIONS TRAIT CROPS DISCIPLINE REGIONS

Insect .
@ Insect MNarth ' Latin
- Corn ) ’ GnkestaE Protection & .
QROME Protection America 3 Soy Herbicide America
Tolerance
Insect Latin
POLUER Corn Protect Ameri LIBERTY Herbicide North
WEEn rolection menea LINK % Cancia Tolerance America
* ‘m
Insect Morth Herbicide Morth
POLLERCE st Protection America quw Canola Tolerance America
; : MNaorth America,
MNext Generation '
Com Rootwerm  Com Insect North PI'OPOI.II'II.'I Canola Qutput Trait Europe,
Trait Technelogy Protection America s Asia Pacific
- Morth
MNarth - - "*-:, Insect .
Cotton, Herbicide America WMBS!!‘I!&? ot Protection ‘Ii\:;?'-ﬂﬁ.c:er'rca
EnlistE3] Corn, Soy Tolerance Latin
America i ) Morth
(‘— '? " Sunflower Healtny 0“.5 America,
Launches pending applicable regulatary approvals Omega 3N Output Trait Eurcpe

Insect Protection products incorporate Herbicide Tolerance
Enlist E3™ soybeans are jointly developed by Dow AgroSciences and MS Technologias™.
PawerCore families and WideStrike 3 will be intreduced with Enlist™ technology pending applicable regulatory approvals

@ CORTEVA Agriculture Division of DowDuPont
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Maximizing Value of Trait Launches: Corn?
Balancing use of proprietary and licensed technology

Improved Improved Product  Out-license

Improvad Improved  Product  Out-icense
Margin  Efficacy Renewal Opportunity ‘Opportunity

Margin  Efficacy  Renawal

Optimum® Intrasect® Optirnum®
Optimum® AcreMax® ® © AcreMax® XTreme © @
o |
PowerCore®  © ] gmg:ﬁi; Pro e ©
Optimum® Leptra® ] ] (] @ © @
PowerCore® Ultra ] ] ] ge:-;t Gden Below: -] [ ] ]
roun
et Proprietary
e O o priean
Above-Ground ° Below Ground @ (] @ o

Integrates germplasm, traits

e traata e Maximizes proprietary stack options

Delivers compelling solutions

*Curent estmated project plans

@ CORTEVA Agriculture Division of DowDuPont
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Maximizing Value of Trait Launches: Soybean’
Transitioning to more proprietary technology

Improved Improved Product  Out-license

Improvad Improved  Product  Out-icense
Margin  Efficacy Renewal Opportunity ‘Opportunity

Efficacy  Renawal

Margin
Glyphosate
. o
Intacta RR2 PRO®
Roundup Ready 2 Enlist E3™ and
Xtend® ® ® Conkesta E3™ @ © ° ©
Enlist E3™ MNew Mode of Action
S::-;-;aans:':' © ° ° ° Lepidopteran Pratection ] e ) [
& Multiple Mode
Multiple Mode Herbicide Tolerance ||
Herbicide Tolerance || ' ' ‘
. . . Integrates germplasm, traits and seed Maximizes proprietary stack options
Overall Delivers compelling solutions treatments; enables crop protection and out-licensing opportunities

“Cuent eatmated peoject plans
ZEniist E3™ soybeans. ane jointly developed by Dow AgroSciences and MS Technologies ™.

@ CORTEVA Agriculture Division of DowDuPont
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QROME

Expanded Launch -- 2019
Targeting sales of ~$1 billion by 2023

»  Differentiation:

+  Qrome® products offer growers high yielding insect control options to
drive productivity via top tier genetics
+  Performance and Success to Date:
«  Qrome® products have consistently delivered an average 5.5 bushel

yield advantage over legacy triple-stack technology in multi-year
research trials

+  Qrome® products optimize insect protection and agronomic
performance across our product portfolio

+  Enabling rapid ramp-up of new technologies, Qrome® corn products
are estimated to be in excess of 70% of the Corteva Agriscience™
corn rootworm portfolio in 2020

*+  Key Crops: Comn

2018 Qrome performance data is based on the average of 244 comparisons made in the Unised States through Nov, 14, 2018, Comparisons are against all competions and within a +1- 3
CRiM af the compeitive brard.

#= CORTEVA Agriculture Division of DowDuPont
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é Enlist

weed control system

Enlist™ Weed Control System sales targeting >$0.5B by 2023

. Differentiation:
+  Superior weed control system helps growers maximize yield:

. Enlist E3™ Soybeans' enables growers to use one of the most advanced
herbicide technology with Enlist Duo® or Enlist One® herbicides

. The Enlist Herbicide solutions with new 2,4-D Choline with Colex-D® technology
provides ultra low volatility and drift reduction

+  Enlist™ corn stacked with industry leading traits PowerCore® and PowerCore™
Ultra targeted to be best-in-class weed conlrol system in Americas

+  Success to Date:
. Enlist™ cotton launched in 2017; Enlist corn commercially available in 2018
«  Enlist E3™ Soybeans launch 20192
+  Anticipated Performance:
+  Enlist E3™ Soybeans estimated on =10% of U.S. & Canada soybean acres in 2020
+  Completed ~100 licenses
. Key Crops: Cotton, com and soy

Conkestaks
CT—T

1Enlist E3™ soyteans ane jointly developed by Dow AgroSciences and MS Technologees ™.
2018 Limited Commercial introduction

@ CORTEVA Agriculture Division of DowDuPont
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Royalty Impact

Moving toward proprietary trait packages

- Royalty costs in 2018 were ~§750 million for all in-
licensed traits

» Expected net increase of ~$50 million in 2019
royalty costs due to volumes and mix of current
technologies

« Enlist E3™ soybean* in-licensing revenue expected
to start in 2019

* Acceleration of Enlist E3™ soybean trait ramp up,
Optimum Gly® Canola launch timing and overall
licensing opportunities could drive net royalty
improvement earlier than plan

= Expect growth of products with proprietary traits

*Enlist E3™ soybeans ane jointly developed by Dow AgroSciences and MS Technologies ™.

@ CORTEVA Agriculture Division of DowDuPont
wgriscience

Out-licensing
proprietary trait
technology drives
expanded margins
prior to 2023




Cost-Competitive Operations and Best-in-Class Grower Network
Optimized Global Footprint — Strong
Focus on Site Utilization Relationships,

Strong Seed
Yields

e ] & e Best Growing Global Support /
.- AP g S o Areas and Regional
: AR P Growers Responsive
O 7 N - Supply Chains
30+ @ ~70 4,500+ \ /
Countries Seed Seed :
production operations Targeted best-in-
facilities employees class Infrastructure

& Cost-Advantages

@ CORTEVA Agriculture Division of DowDuPont
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New Crop Protection Products Expected to Drive New Value

New products expected to drive sales growth

Crop Protection Targeted New Product Sales

Crop Protection strong innovation driving above market growth
Diverse portfolio across disciplines and regions

In 2018, delivered >$400MM in new product sales and estimating
75% growth in 2019

VEVEVEY

$3.0 Recent or near-term Crop Protection launches include Arylex™,
Inatreq™, Rinskor™, Enlist™, Vessarya®, Zorvec™ and Pyraxalt™
supported with additional sales and marketing efforts:
ses c:,.:;::,,, + 2019 forecasted lo increase by >§100MM
Incremental
$2.0 Growth
= Enlist -
P s i Inatreq active
Arylex"active Reklemel active
$1.0 .
Rinskor active ~ Adavelt active /
S $0.78 Isoclast active

2019E 2021E 2023E VESSGI‘YG

FUNGICIDE

Pyraxalt active

Mew Product Sales since 2017, incremental growth represents cumulative net benefits from 2019-2023.
Note: 2018 Sales are on a pro forma basis prepared in accordance with Article 11 of Reguiation 5-X.
Launches pending applicable regulatory approvals.

@ CORTEVA Agriculture Division of DowDuPont
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Growth Propelled by our Crop Protection Pipeline
Key Crop Protection Platform launches targeted through 2023

Region Fruits & Cereal Soybean Corn Rice Pasture & 0il Seed Rape Other
Vegetables LM Sunflower

Herbicides

L e 1o o © °© o o
E:gzl:::ntml system NA, LA, EMEA ° ' °

i e 40 e o o =
Fungicides
Inatreq™ active LA, EMEA, AP ° (-]

m °

n v s °

wase e  © @ ° o o
Insecticides and Nematicides

. I T ° °

| Pyrasatactve G ° °

s e @ ° °

2019 anticipated launch in Brazil pending applicable reguialcry approvals; previously launched in gther makets beginning 2012, Launches pending appiicable reguiaiory approvals.

@ CORTEVA Agriculture Division of DowDuPont
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Inatreq active

Est. Launch 2019
Targeting sales of >$275MM in 2023

»  Differentiation:

+  Novel fungicide for the management of key diseases in wheat
(Septoria), other cereals and banana (black Sigatoka)

+  MNew naturally derived fungicide with good safety profile and high
efficacy at low use rates

+ MNew tool to help manage resistance to other chemistries, no cross
resistance to existing chemistries

+  Favorable toxicological profile
+ Key Crops: Cereals, fruit and vegetables

N Panding Bpgscable sgultiny snin

@ CORTEVA Agriculture Division of DowDuPont
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Reklemel active /

Highlights

Est. Launch 2021
Targeting peak sales of >$200 MM in 2028

»  Differentiation:

+  Novel sulfonamide nematicide with a unique mede of action against plant-
parasitic nemataodes, different from other nematicides on the market

+  True nematicide (no insecticidal or fungicidal activity) making it a highly-
effective nematode control solution with a more favorable environmental
and toxicological profile than conventional treatments

+  Protects crop roots without compromising beneficial arthropods,
pollinators and other organisms that provide useful functions in the crop
root zone.

+  Core component of integrated nematode management programs offered
by Corteva Agriscience ™

*  Key Crops: Fruits, vegetables and root vegetables, soybean, sugarcane and
others

hote:  Perding apphcabin regulalory fiviews.

@ CORTEVA Agriculture Division of DowDuPont
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Adavelt active

Highlights

Est. Launch 2023
Targeting peak sales of >$600 MM in 2030

»  Differentiation:
»  Movel mode-of-action for targeted pathogens outside of cereals

= Controls a wide range of pathogens including Sepltoria spp, Powdery
Mildews, Botrytis spp, Anthracnose, Alternaria, Scab, Monilinia and others

+  Delivers effective control on many crops grown globally, including cereals,
grape vines, fruits, tree nuts and vegetables

+  Offers applications which span multiple growth stages for improved
efficiency

+  First active ingredient to be released from Corteva Agriscience and our
R&D pipeline

+  Key Crops: Cereals, vegetables, fruits, grape vines and tree nuts

Mote:  Perding apphcable reguiatany nviews.

@ CORTEVA Agriculture Division of DowDuPont
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Shaping the Portfolio of the Future

Driving a best-owner mindset & disciplined portfolio management focus

O O o6 ©

Portfolio Cross Organic

Rationalization Licensing Growth* Acquisitions

2018 CP Sales 2023E CP Sales Vision*

I |
I |
I |
: Patented Patented :
0 0,
; Off-Patent 14% 0 Off-Patent 34% :
I |
I 7'6 % . 500{ o ’ . !
: Differentiated Differentiated :
! 10% 16% '
R ... ..ol T P ity . Py :
Souce: Inlamal analyiis. Chop proleclion salss are fof FY2016 A.\_.]l:l’.u'.ult division of DWDP. . “Estimated

*Owganic sales growth is defined as price and volume, excluding cumrency and portfolio impac,

@ CORTEVA Agriculture Division of DowDuPont
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Delivering Competitive Cost Advantages

Focus on increasing return on invested capital and accelerating cost synergy delivery

Manufacturing
Asset Strategies

© O O

S Meet or exceed cost-
Focus on CapEx ROI Inventory Optimization synergy targets

@ CORTEVA Agriculture Division of DowDuPont
wgriscience

Working Capital

Improvement + Cost Synergies




Business Platform
Overview

Sid Gorham, President, Digital Business
Platform




Digital Business Platform: Value to Corteva Agriscience™

O O O

Software Sales New Business
Business Enablement Models
O O O
SaaS (Software-as-a- Software to make Corteva Software to make Corteva
Service) for farmers, channel more efficient and products more effective
branded Granular effective and unlocks new business
models

@ CORTEVA Agriculture Division of DowDuPont
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Value to Farmers !

/

202

Operational, financial and Online collaboration Improve profitability
agronomic data between farm and with data-driven
in one place frusted partners decisions

DATA MANAGEMENT COLLABDRATION DECISION MAKING

@ CORTEVA Agriculture Division of DowDuPont
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How We Will Win...

Innovative Software Products

+ Covering whole farm business
+  Powerful but simple to use
+ Connected to Corteva Agriscience™ & industry partners

Leveraging Corteva Scale

+ Global cross-sell with seed and crop protection
+ Science-driven models with R&D

@ CORTEVA Agriculture Division of DowDuPont
ogriscience



Covering Whole Farm Business

[ | ) [
A = Granular Business M.: Granular Agronomy
Farm business Science-driven
management agronomy recommendations
g |
= AcreValue = Granular Insights
Farmland research Quick insights into financial and
F' and valuation agronomic performance
ree

@ CORTEVA Agriculture Division of DowDuPont
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Powerful but Simple to Use

Easy from mobile, tablet & web

Role based collaboration tools

Automated data import

Decision support not decision

P making

@ CORTEVA Agriculture Division of DowDuPont
ogriscience




Connected to Corteva and Partners

( E AcreValue ) G-' Granular Busin@ G-'Gmnular Agronon'D C-_' Granular Insight)

Shared Components

& ©

Partner applications Corteva applications

@ CORTEVA Agriculture Division of DowDuPont
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Digital Business Platform: Value to Corteva Agriscience™

O O O

Software Sales New Business
Business Enablement Models
O O O
SaaS (Software-as-a- Software to make Corteva Software to make Corteva
Service) for farmers, channel more efficient and products more effective
branded Granular effective and unlocks new business
models

@ CORTEVA Agriculture Division of DowDuPont
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IT/ERP Update

Debra King, SVP, Chief Information Officer




Enterprise Digitization Strategy to Drive Value-
Creation for Business and Customers

Internally Externally

‘e

Enterprise

Automation, data science and »Enterprise strategy & applications

|Irll<"| tools in R&D YProcess automation

Costs ) Data-driven decision-making
Accuracy @ Customer experience
Speed of new product @ Cross-selling opportunities

introduction
Costs

\0

N

J

SaaS' through Granular
Customer experience

Farmer profitability

Standalone revenue

Cross-selling opportunities

ERP Platform Foundational to Enterprise Digitization Strategy

@ CORTEVA Agriculture Division of DowDuPont ' “Software as a service”
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Shaping Corteva’s Future

IT Priorities Aligned to Business Objectives

) Ol s o)

Spin and Operate Integrate Digitize Grow Our People
Prepare to operate as an Bring three Drive market leadership IT Workforee for
independent company businesses together through enterprise digitization Corteva's Future
Establish an independent, Consolidate systems, Create a data-driven, Build a highly skilled,
operationally excellent, simplify operations and automated enterprise diverse, engaged team to
secure |IT environment processes with the customer at the deliver on Corteva's
center priorities

@ CORTEVA Agriculture Division of DowDuPont
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Future ERP Platform to Drive Simplified

Business Operations

One ERP Platform

A Simplified, standardized
business operating environment

% 3 heritage businesses (9]
‘,‘ DuPont | Pioneer | DAS
’> 2 Heritage platforms
—’ Seed | Crop Protection ®
EEEEE Multnple ERP systems

E - + Highly customized processes
» Disparate customer experiences @

A Holistic customer experience

¥ Foundation for continuous
productivity, innovation and

+ Limited reporting & analytics
capability
« Complex technology landscape

@ 5&!;!!"! Agriculture Division of DowDuPont
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ERP To Deliver Significant Value

Process Automation & Data-Driven Decision-Making

4 SORTEVA

Procurement

Supply Chain

Manufacturing

Commercial

0 Spending

) coecs
0 Operating Cost

O Sales & Customer Satisfaction

Driving Efficiency and Increased Customer Value

Agriculture Division of DowDuPont




Phased Approach Enables Business
Continuity and Results

2020 - 2021

Program Strategy, First Module Global Deployment ERP Foundation
Design and Early Delivered O o
Wins Savings benefits begin + All modules delivered + All modules deployed
in late 2020, with in a phased approach globally
continuous benefits + Retirement of heritage » Heritage ERP systems
ERP systems begins fully retired

Digitization to Deliver Value in Parallel with ERP Deployments

o7 ERP Program Accelerated Manufacturing — EBITDA
l‘ to Deliver ™ inventory savings A cost reductions A improvements

@ CORTEVA Agriculture Division of DowDuPont
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Enterprise Digitization to Further Drive
Efficiencies and Growth

Digital Capabilities

Personalized
messages and

Voice enabled
Robotic chat in real time

Process
Automation

Big Data

Virtual &

Augmented
Supply chain and Reality
order tracking
transparency

Al &
Machine
Learning

Video chat
and virtual
reality tools

ERP Enterprise Foundation

@ CORTEVA Agriculture Division of DowDuPont
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Data-Driven Applications Enable Business and
Customer Value

# convava
Crins-salling Ao E Artificial Intelligence / \
and Blockchain
+ Beta launch of mobile tool E # comrava '
focused on driving top-line 2 BT Royalties Management
revenue by Sk Hi, Je +  Leverage Al to manage royalty income
+  Unlocking insights v and expenses Documest
from integrated data B o Intelligence
) '“'1‘1“1""‘ E CHAPIN, 1A *+ Enable increased clatla validation, Machine
N S&;ﬁgg:z?nlng ABC SPFT:EING COo, tracklng and pI‘OCESSIr‘Ig Capahllltles Learning
relationships and S I
experience i Anti-Counterfeit
+  Drive continued product integrity and @_@_@
L ":: T',:"S"_;' et authentication throughout the value chain
" +  Optimize brand protection
Growers  Orgeristy cvws +  Enable enforcement on violations Smart Contracts
. Blockchain
P — +  Improve collaboration

1 oppartunty \ /
821,783 (RF]

#= CORTEVA Agriculture Division of DowDuPont
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R&D Overview

Neal Gutterson, SVP, Chief Technology Officer




Our R&D Innovation Principles

/@ CORTEVA

agriscience

Market driven

Disciplined & accountable
Global yet local

Built to differentiate

Focused on productivity
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Differentiated, Market-Driven Innovation

Increase profitability, performance and simplicity for our customers

Anticipate and meet consumer expectations/preferences

Anticipate and solve evolving environmental or regulatory concerns

@ CORTEVA Agriculture Division of DowDuPont
agrscience



Business-Driven Innovation

Business Platforms
o D =
" ]

Seed | Crop Protection | Digital

Innovation Priorities

Disruptive
Business Opportunities

Agriculture Division of DowDuPont




Disciplined and Accountable: Structure

Global Innovation
Investment Forum (GIIF)

» Strategic alignment across __
categories e

1> Capital and resource
allocation among categories

: i Crop Protection e o . - . q
Seeds Portfolio = Portfolio = Digital Portfolio = Disruptive Portfolio

Composition of portfolio teams: Functions of portfolio teams:

| » Portfolio prioritization
| » Governance
| » Project funding/resourcing

= Portfolio and platform leadership
| » RBD leadership
|+ Project managers

@ CORTEVA Agriculture Division of DowDuPont
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Disciplined and Accountable: Process

Product
Program

Governance Development

EUEE SN Discipline

@ Seed & Traits
@ Crop Protection

——— Stages and Gates

Advance

Delay

@ Digital —_— Terminate &

—— Learning Model

Reallocate

\ Disruptive Business
‘) Innovations
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Proof Point: Innovation Pipeline Advancements in 2018
Crop Protection and Seed and Trait

&.0,0

2,

l4l5.6.7_-—————

w Operate

Ramp-up Existing
. CP Launch
Pre-Launch
Development
Seed and Pre-
= Development

Trait Proof of

Lead Concept

ldentification
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Global Yet Local: Effectiveness and Efficiency

Global Scale Local Application m

» State-of-the-art research > 150+ R&D facilities in 32 > Business connectivity at
hubs countries all levels
> Best-in-class infrastructure > Localized f'anper and
> Regional lab network consumer insights

> Industry-leading synthetic

and formulation chemistry > Early issue identification

expertise + > Multi-platform research = > Solutions tailored for
> Leading-edge genomic centers local environment
expertise, data analytics > Greater ability to identify

cross-platform
opportunities

> In-country testing

@ CORTEVA Agriculture Division of DowDuPont %
agrscience

> Local partnerships and
collaborations



Industry-Leading R&D Capabilities

0000000

Genomics & Biotech Advanced Data Science Chemistry Formulation Natural
Breeding Phenotyping Discovery & Process Products
Systems Chemistry
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Diverse Innovation Relationships

W
P 1
&
‘Y EEBROAD
- = <]
A - INSTITUTE
e

CASZYME M@ innocrin

wCARBOU  Wlcimmyr  FHRaunhoer g, i

IME

make life lively
PURDUE ~ aW5 317K meiji  Derkeley

AGHICULTUREvOHIA k’\qg-uﬁ:u‘[ n'ET. ‘!lCR“ﬂT
‘ CENTER FOR PLANT ) BTEAHATIONAL CADH RESEAREH

SYSTEMS BIOLOGY on MIARID TROMES
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Built to Differentiate: Sources of Value for Farmers

Crop " Digital /
_ Protection Agronomy

g ON THE SEED
d ’- [l

Seed-Applied Technology
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Built to Differentiate: Our Germplasm Advantage

Digital Breeding Systems Cutting-edge Assessment Tools

. Greenhouse
and field
automation

|\ Population

) genomics

. Advanced

phenotyping
& analytics
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Proof Point: Sustained Pipeline of Trait Innovation

© Corn:
onkestaF Pound’ > New MOA Lepidopteran Protection Below I1l
c 3 ﬂ[ugmmﬂg > New MOA Lepidopteran Protection Below IV

> Multiple Mode Herbicide Tolerance

o . —~ © Soy:
Rl = > Plenish® High Oleic Soybeans with MMHT
GLY EnlistE3 > Multiple Mode Herbicide Tolerance I
il > New MOA Lepidopteran Protection
> Asian Soybean Rust Resistance
POLWJERCR1 @ © Actives:
LA QROME > Robust set of actives in early stage discovery

Hote:  Pending applcable regulalory réviews.
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Built to Differentiate: Targeted Breeding

Broadest CRISPR patent

estate in the agriculture
industry

Agriculture Division of DowDuPont

) _
& coRTEVA

Potential product benefits

> Disease Resistance
> Qutput Traits
> Yield and Yield Stability

Near-term product to market

Waxy corn hybrids
> Increased yield

Next product in pipeline

High oleic — low linoleic soybean
> Healthier
> Greater stability for processors




Built to Differentiate: Natural and Naturally Derived
Products

| ting th
nnovating three 3rd-

generations of @ gendration
actives from one Sohdtion

natural product

s

2019 Expected Launch: 2023: Expanded use in New mode of action for
» Cereal crops in variety of fruits and addressing Asian 1
Europe vegetables globally, Soybean Rust/
» Bananas in various including cereals, .
markets vines, fruits, nuts and
vegetables

Nate: Pending rec
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Built to Differentiate: Cross-Platform Solutions

Paving way for extended value capture

Integrated solutions for Asian Soybean Rust (ASR)

Chemistry Digital

~ Estimated $2B / year
opportunity in Brazil alone

Transgenic Native
Trait Trait

’G gﬂl'l'.v.ﬁ" Agriculture Division of DowDuPont




- Corteva Agriscience™ is a Digital Company

: A
B Internally Externally

Customer

> Automation, data science and > Enterprise strategy & applications »SaaS' through Granular
digital tools in R&D )Process automation © Customer experience
© Costs »Data-driven decision-making © Farmer profitability
@ Accuracy © Customer experience © Standalone revenue
@ Speed of new product @ Cross-selling opportunities © Cross-selling opportunities
introduction ® Costs

Corteva Digital Strategy Focused on Driving Greater Efficiency and Increased Customer Value

! “Software as a service”

@ CORTEVA Agriculture Division of DowDuPont 108
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Built to Differentiate: Digital R&D

Enhanced Research Outcomes Smarter, Simpler Farmer Solutions

Sample Research Tools > Granular Tools

> Molecular characterization > Crop Health Index

> High-resolution phenotyping > Crop Modeling

> Predictive analytics and breeding > Mobile Ear Photometry

> Remoting sensing > Multipurpose Customer Tools
e > Drone Software o

> Scale > Data-driven > Actionable data

> Data and result decision making > Integrated data
quality > Speed of product > Decision support

> Cost reduction development > Prediction

Improved insights leading to more successful outcomes

’G CORTEVA Agriculture Division of DowDuPont
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Focused on Productivity: Internal Efficiencies and
Quality Improvements

High throughput sequencing Genomics data analysis

2016 $142K 2007 28.6MM
2017 21 $ 55K 2017 700MM $ .05
2018 9 $ 35K

High throughput screening Field analytics
—mmm

2010 25-50 2.5K-5K Flights 1,519 12,807
2014 100-150 60K-90K Countries 1 8 15
2016 200-250 180K-225K Crops 1 5 9
2018 400-500 360K-450K Plots (MM) 0.5 6.1 51
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R&D Innovation Principles

@ CORTEVA

agriscience

Market driven

Disciplined & accountable
Global yet local

Built to differentiate

Focused on productivity
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Jim Collins
Chief Executive Officer

James C. Collins, Jr. will be the chief executive officer of Corteva. He was previously chief
operating officer for the Agriculture Division of DowDuPont. Prior to the DowDuPont merger, he
was an executive vice president at DuPont responsible for the company’s Agriculture segment,
including DuPont Crop Protection and Pioneer. Over the past year, he has led the integration of
Dow AgroSciences into the division, making Corteva a leading pure-play agriculture business
offering a comprehensive, balanced and diverse seed, crop protection and digital service
solutions portfolio with a focus on helping farmers maximize the value of their investment through
high-performing genetics and effective science-based solutions.

Since the DowDuPont merger, Mr. Collins has worked with the division's leadership to put in
place the foundation that will drive Corteva’s top and bottom line performance into the future,
while delivering cost synergies. This includes introducing a variety of new products from its
significant innovation pipeline, successfully launching its new multi-channel, multi-brand growth
strategy, and establishing a best-in-class cost structure.

Mr. Collins joined DuPont in 1984 and has served in a variety of roles supporting and leading
DuPont businesses. His work in the Agriculture segment began about 35 years ago, as a sales
representative and product manager, and he subsequently served in a variety of roles supporting
DuPont's seed and crop protection businesses around the world. Prior to leading the Agriculture
segment, a role he took in 2016, Mr. Collins spent the previous three years leading two of
DuPont's other large business segments, Performance Materials and Electronics &
Communications.

Mr. Collins has a bachelor’s degree of science in Chemical Engineering from Christian Brothers
College and an MBA from the University of Delaware.
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Greg Friedman will be executive vice president, chief financial officer, of Corteva Agriscience™.
Prior to this appointment, Mr. Friedman served as the vice president, Investor Relations for DuPont
. __ [ and currently leads the finance organization for the Agriculture Division of DowDuPont.

Mr. Friedman has worked with company's leadership since the close of the DowDuPaont merger to
" | instill a disciplined culture focused on accelerating cost competitiveness and growth. This has

—

included establishing a capital structure for the future company reflective of its commitment to
shareholder value — and strengthening an approach to innovation investment that prioritizes returns
and maximizes productivity for the business and its customers.

Mr. Friedman joined DuPont in 2001 as chief financial officer of an electronics joint venture. Since
this time and throughout his nearly 30-year career, he has supported and led business growth
through a variety of divisional and enterprise finance roles. His background spans a number of

[ H] consumer-focused industry sectors, and has included more than a decade in Agriculture. In DuPont,
Mr. Friedman has led financial risk management and cash operations as assistant treasurer, served
as chief financial officer of DuPont Pioneer, and — prior to his appointment to vice president Investor
Relations — served as DuPont general auditor and chief ethics & compliance leader.

Greg F UEdm an Mr. Friedman earned an MBA from the Anderson School of Management at the University of
Executive Vice California, Los Angeles, and earned a Bachelor of Science in Accounting from the University of
President Southern California. Mr. Friedman is a certified public accountant (inactive).

Chief Financial Officer
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Rajan Gajaria
Executive Vice
President,
Business Platforms

Rajan Gajaria is Executive Vice President, Business Platforms, for Corteva Agriscience™,
Agriculture Division of DowDuPont. Mr. Gajaria is responsible for shaping the global business
strategy, defining capital and R&D investment priorities, as well as overseeing the supply chain
for Corteva Agriscience Crop Protection products and Seed business around the world. Most
recently, he served as Vice President, Crop Protection Business Platform. His career spans
several decades, continents and functions as he helps build the business and advocate for
modern agriculture.

Mr. Gajaria originally joined Dow AgroSciences’ Indian joint venture partner in Mumbai. He
served in sales and marketing roles as well as in human resources before moving to the
company’s global headquarters in Indianapolis, Indiana. He advanced through leadership roles
in corporate strategy, marketing, and e-business before serving as Global Supply Chain Director.
He was named Marketing Director for the company’s U.S. business before being tapped to lead
Latin America and Asia Pacific geographies. Before the DowDuPont merger, he served as Vice
President, Latin America and Morth America, for Dow AgroSciences.

Mr. Gajaria earned a bachelor's degree in electrical engineering from the University of Bombay
in Mumbai, India, and a master's degree from the Indian Institute of Management in Lucknow,
India. He is certified as a Six Sigma Black Belt and is a graduate of the Executive Development
Program at Babson College in Wellesley, Massachusetts.
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Tim Glenn
Executive Vice
President,
Chief Commercial
Officer

Tim Glenn is Executive Vice President, Chief Commercial Officer of Corteva Agriscience™,
Agriculture Division of DowDuPont. Mr. Glenn leads the global commercial organization, which
has six commercial regions — Asia Pacific, Latin America, Africa & Middle East, Europe, U.S. and
Canada — and the Global Commercial Effectiveness function.

Most recently, he served as Vice President, Global Seed Business Platform for Corteva
Agriscience.

Mr. Glenn joined Pioneer Hi-Bred in 1991, and held a variety of marketing roles working in seed
markets around the world. In 1997, he joined Dow AgroSciences as Corn Product Manager,
Mycogen Seeds, and served in key sales and business leadership roles in the Crop Protection
and Seeds businesses of Dow AgroSciences.

He rejoined Pioneer in 2006 as Director, North America Marketing. He held other leadership
positions including Regional Business Director, Latin America and Canada; Vice President,
Integrated Operations and Commercial Effectiveness for the DuPont Pioneer business. In 2015,
he was appointed President, DuPont Crop Protection.

Mr. Glenn earned his Bachelor of Science from lowa State University, College of Agriculture, and
a Master of Business Administration from Santa Clara University Leavey School of Business.
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Neal Gutterson
Senior Vice President,
Chief Technology
Officer

Neal Gutterson joined DuPont Pioneer in 2014 as the Vice President, Ag Biotech R&D; assumed
current global role in 2016.

He is responsible for leading all of R&D to create innovative agricultural products, services and
integrated solutions for farmers and consumers.

Previously president, CEO and board member of Mendel Biotechnology, Mr. Gutterson also earlier
held other senior R&D roles at biotechnology start-ups.

He has built his career through a series of progressively more senior R&D roles at biotechnology

start-up companies, including Advanced Genetic Sciences and DNA Plant Technology Corporation.

MNeal serves on CIMMYT Board of Trustees where he is program committee chair.

He holds a Bachelor of Science in chemistry from Yale University and a doctorate in biochemistry
from the University of California, Berkeley.

Neal is a named inventor on more than 30 patents and pending patent applications.
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Debra King
Senior Vice President,

Chief Information
Officer

Debra King is the leader of Information Technology for Corteva Agriscience ™, the Agriculture
Division of DowDuPont™. In this role, she is leading efforts to enable the spin of Corteva from
DowDuPont in June 2019. She is also leading a technology strategy that includes Corteva's
enterprise digitization program, while helping develop the organization to support Corteva’s purpose
- to enrich the lives of those who produce and those who consume, ensuring progress for
generations to come.

Ms. King joined Corteva in 2017 from Pfizer, where she led IT in varying roles partnered across the
business, from R&D through Commercial, delivering several business transformation programs and
running global services and operations. She joined Pfizer in 2002, after various technology
consulting engagements across Finance, Entertainment and Life Sciences sectors.

Ms. King is known for her passionate customer focus, relentless drive for innovation and clear
commitment to excellence. She has a strong track record of building and leading high-performing
teams, driving business transformations with IT strategy, and managing global, complex operations
at scale. Digital, analytics, enterprise platforms, collaboration and global services, among others,
are a few specialty areas where she has translated technology innovations into business value
drivers across the enterprise.

Ms. King earned her Bachelor of Arts in Computer Science from Stern College in New York.
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Judd O’Connor
President, U.S.
Commercial Business

Judd O'Connor is President of the U.S. Commercial Business for Corteva Agriscience™. In this role,
Judd provides leadership for five Commercial Units responsible for both the seed and crop
protection business in the U.S. The Commercial Units are structured to meet business objectives
and deliver the outstanding products and services that growers expect.

Previously, Judd was Vice President of DuPont Pioneer, with responsibility for integration activities
supporting the DowDuPont merger.

Mr. O'Connor first joined Pioneer in 1999 after beginning his career in the crop protection industry.
He has held various leadership positions in the Pioneer sales organization, including Business
Director and Vice President. Mr. O'Connor also served the DuPont organization as President,
DuPont Latin America, located in Sao Paulo, Brazil. After returning to the U.S. from his Latin
America role, he served as Vice President, Integrated Operations for DuPont Pioneer with additional
responsibility for Safety, Health, and Environment (SHE), Global Commercial Effectiveness, and
Seed Treatment Enterprise.

Mr. O'Connor earned a bachelor's degree in Agricultural Economics from Kansas State University.
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Sid Gorham
President, Digital
Business Platform

Sid Gorham is President, Digital Business Platform, for Corteva Agriscience ™. In this role, Sid leads
the Digital Business strategy for Corteva Agriscience and serves as CEO of Granular, Granular is a
wholly-owned subsidiary of Corteva Agriscience and is responsible for all software and analytics
products. Today, the Granular platform includes a suite of farm management software (Granular
Business and Granular Agronomy by Encirca), the leading farmland real estate analysis tool
(AcreValue), and precision agronomy software for ag retailers (AgStudio).

Sid has built and led technology businesses in the food, agriculture, media, and telecom industries.
He co-founded Granular in 2014 which was acquired by DuPont (now Corteva Agriscience™) in
2017. Prior to Granular, Sid was CEO of Telephia, a telecom analytics company acquired by
Nielsen, and COQ of OpenTable, the leading restaurant reservation network.

Sid earned a Bachelor of Arts in English Literature from Trinity College and a Masters in Business
Administration from UC Berkeley.
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Megan D. Britt
Director of Investor
Relations

Megan Britt will be the Investor Relations Director for Corteva Agriscience™. Prior to this
appointment, Ms. Britt led value capture initiatives for the Agriculture Division of DowDuPont and,
since the close of the DowDuPont merger, has worked with senior leadership to shape cost synergy
identification and realization. In her appointment to Investor Relations, Ms. Britt will drive the
shareholder engagement strategy and lead investor relations activities for the Agriculture Division.

During Ms. Britt's nearly 20-year career, she has supported business strategy and development
through a number of marketing and finance leadership positions in the agriculture and health &
nutrition sectors. Since joining DuPont in 2000, Ms. Britt has led business development, corporate
ventures and mergers & acquisitions strategy for various businesses — including DuPont Pioneer,
where Ms. Britt led investment and product strategy. Through prior ventures and investment
leadership roles, Ms. Britt worked with senior management and alongside product planning and
commercial launch teams to design disciplined product launch processes and shape long-term
growth strategies in seeds and traits.

Ms. Britt has a Bachelor's of Science degree in agricultural and applied economics from Texas Tech
University. She also received a Master of Science in agricultural and applied economics with a
specialization in econometrics from Texas Tech University.
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Corteva Agriscience ("Corteva" or the "Company")

Reconciliation of non-GAAP financial measures

Some Coreva communications o presentations to investors comain certain financial measures that are not defined under accounting principles generally
accepted in the United States of America ("GAAP"). Non-GAAP financial measures are clearly identified as such in all presentations in which they are
included.

Mamagement uses these measures intermally for planning and forecasting, and intends to use these metrics in evaluating the performmnce of the
Company's segments, including allocating resources. Coneva's management believes that these non-GAAP measures best reflect the ongoing
performance of the Company during the periods presented and provide more relevant and meaningful information to investors as they provide insight
with respect to ongoing operating results of the Company and a more useful comparison of year-over-year results, These non-GAAP measures
supplement the Company's ULS, GAAP disclosures and should not be viewed as an altemative to U5, GAAP measures of performance, Furthermore,
such non-GAAP measures may not be consistent with similar measures provided or used by other companies.

For a reconciliation between the bases for these non-GAAFP financial measures and the most directly comparable GAAP financial measures, please see
the following tables. Refer also to Amendment 4 to the Form 10 for additional information.

Carteva Unaudited Pro Forma Financial Information

In order to provide the most meaningful comparison of results of operations and results by segment, supplemental unaudited pro forma financial
information have been included in the following presemation. The following presentation presents the pro forma results of Corteva, after giving effect to
events that are (1) directly attributable to the Menger, the divestiture of Historical DuPont’s specialty products and materials science businesses, the
receipt of Dow AgroSciences, debt retirement transactions related to paying off or retiring portions of Historical DuPont’s existing debt liabilities, and
the separation and distribution to DowDuPont stockholders of all the outstanding shares of Corteva common stock; (2) factually supportable and (3)
with respect to the pro forma statements of income, expected to have a continuing impact on the consolidated results. Refer to the Form 10 registration
statement, which can be found on the investors section of the DowDuPont website, for further details on the above transactions.

The pro forma financial statements were prepared in accordance with Article 11 of Regulation 5-X, and are presented for informational purposes only,
and do not purport to represent what the resulis of operations would have been had the above actually occurred on the dates indicated, nor do they
purport to project the results of operations for any future pered or as of any future date.
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Agriculture Division of DowDuPont

Corteva Agriscience™, Agriculture Division of DowDuPont,
Hosts Investor Day in Johnston, Iowa

Reaffirms 2019 Divisional Guidance of $2.8 Billion and Provides
Standalone Financials for Independent Company

WILMINGTON, Del., May 9, 2019 — Corteva Agriscience™, Agriculture Division of DowDuPont (NYSE: DWDP), will host a meeting with
investors and analysts today in Johnston, Iowa at 8:00 am CT / 9:00 am ET. At the meeting, James C. Collins, Jr., Chief Executive Officer-elect of
Corteva Agriscience™, and other members of the senior leadership team will review the company’s progress, strategy and key priorities for value
creation. The presentations will include an in-depth view of recent product launches, progress toward a best-in-class cost structure, and expectations for
pipeline performance. Management will also provide an update on the company’s standalone financials in preparation for the intended separation from
DowDuPont on June 1, 2019.

“As we rapidly approach our launch as an independent pure-play agriculture company, we are confident our competitive advantages put us on a solid
path to deliver above-market growth,” said Jim Collins. “Our integrated offering is powered by an industry-leading R&D engine and close customer
relationships gained through our unique routes-to-market — enabling Corteva to deliver new, innovative products to meet the evolving needs of farmers.
Combining innovation-driven sales growth with our relentless focus on driving attractive returns on our investments, a competitive cost structure and
improving ROIC, we will enhance value for shareholders.”

In addition to Collins, presentations will include remarks from Greg Friedman, Executive Vice President and Chief Financial Officer-elect; Rajan
Gajaria, Executive Vice President, Business Platforms; Tim Glenn, Executive Vice President and Chief Commercial Officer; Neal Gutterson, Senior
Vice President and Chief Technology Officer; Debra King, Senior Vice President and Chief Information Officer, as well as other members of the
Corteva Agriscience senior leadership team.

For those in attendance, the event will also include a tour of the onsite innovation facilities, spotlighting plant breeding, transgenic trait development,
seed applied technology and the company’s expanding digital capabilities.

“By capitalizing on our strengths, including our disciplined innovation investment approach and differentiated distribution, and optimizing our capital
allocation - we will enable growth and improved ROIC, while creating shareholder value,” said Greg Friedman. “Our priorities include maintaining
financial flexibility to support seasonal working capital, growing cash flow in a disciplined manner while investing in innovation, delivering on merger
cost synergies and driving productivity improvements, and returning capital to shareholders through a competitive dividend and share repurchases.”

Division Guidance

At the meeting, Corteva Agriscience will also reaffirm financial guidance for the full year 2019. Consistent with the guidance provided on May 2 with
DowDuPont’s first quarter results, the DowDuPont Agriculture division guided full year guidance of operating EBITDA of about $2.8 billion. Sales are
expected to be flat with organic sales! up low single digits percent. The division expects to overcome the first half decline through the realization of new
product launches, price opportunities on high demand products, accelerated cost synergy delivery, and incremental productivity opportunities - resulting
in an improvement in second half performance versus prior year.

1 Organic sales includes price and volume growth, excluding currency and portfolio impacts.
Division Operating EBITDA is defined as earnings before interest, taxes, depreciation and amortization, and excludes significant items and exchange
gains/losses™



Standalone Guidance

As part of an update on standalone financials, Greg Friedman will provide its full-year 2019 operating EBITDAZ guidance on a standalone basis. As
previously communicated, Corteva Agriscience projects dividends of $400 Million with increases over time. Immediately following the spin, the new
board is anticipated to approve a share repurchase authorization consistent with a commitment to return excess capital to shareholders.

The investor meeting will be webcast and a replay will be available following the event. Registration for the webcast, as well as presentation materials,

About Corteva Agriscience™, Agriculture Division of DowDuPont

Corteva Agriscience™, Agriculture Division of DowDuPont (NYSE: DWDP), is intended to become an independent, publicly traded company when the
previously announced spinoff is complete by June 2019. The division combines the strengths of DuPont Pioneer, DuPont Crop Protection and Dow
AgroSciences. Corteva Agriscience provides growers around the world with the most complete portfolio in the industry — including some of the most
recognized brands in agriculture: Pioneer®, Granular®, the newly launched Brevant™ seeds, as well as award-winning Crop Protection products —
while bringing new products to market through our solid pipeline of active chemistry and technologies. More information can be found at
Www.corteva.com.

About DowDuPont™

DowDuPont (NYSE: DWDP) is a holding company comprised of the future Corteva Agriscience™ and DuPont, which are expected to separate on

June 1, 2019, creating two strong, independent, publicly traded companies in the agriculture and specialty products sectors, respectively. Each will lead
their industry through productive, science-based innovation to meet the needs of customers and help solve global challenges. DowDuPont completed the
separation of the Materials Science business through the spin-off of Dow Inc. (NYSE: Dow) on April 1, 2019. For more information, please visit us at
www.dow-dupont.com.

Cautionary Statement About Forward-Looking Statements

This press release contains forward-looking statements within the meaning of Section 21E of the Securities Exchange Act of 1934, as amended and
Section 27A of the Securities Act of 1933, as amended, which may be identified by their use of words like “plans,” “expects,” “will,” “anticipates,”
“believes,” “intends,” “projects,” “estimates” or other words of similar meaning. All statements that address expectations or projections about the future,
including statements about Corteva’s strategy for growth, product development, regulatory approval, market position, anticipated benefits of recent
acquisitions, timing of anticipated benefits from restructuring actions, outcome of contingencies, such as litigation and environmental matters,

expenditures, and financial results, as well as expected benefits from, the separation of Corteva from DowDuPont, are forward-looking statements.

Forward-looking statements are based on certain assumptions and expectations of future events which may not be accurate or realized. Forward-looking
statements also involve risks and uncertainties, many of which are beyond Corteva’s control. While the list of factors presented below is considered
representative, no such list should be considered to be a complete statement of all potential risks and uncertainties. Unlisted factors may present
significant additional obstacles to the realization of forward-looking statements. Consequences of material differences in results as compared with those
anticipated in the forward-looking statements could include, among other things, business disruption, operational problems, financial loss, legal liability
to third parties and similar risks, any of which could have a material adverse effect on Corteva’s business, results of operations and financial condition.
Some of the important factors that could cause Corteva’s actual results to differ materially from those projected in any such forward-looking statements
are: (i) effect of competition and consolidation in Corteva’s industry; (ii) failure to successfully develop and commercialize Corteva’s pipeline;

(iii) failure to obtain or maintain the necessary regulatory approvals for some Corteva’s products; (iv) failure to enforce Corteva’s intellectual property
rights or defend against intellectual property claims asserted by others; (v) effect of competition from

2 Corteva Operating EBITDA is a non-GAAP measure. See herein for further discussion.

2



manufacturers of generic products; (vi) costs of complying with evolving regulatory requirements; (vii) effect of the degree of public understanding and
acceptance or perceived public acceptance of Corteva’s biotechnology and other agricultural products; (viii) effect of changes in agricultural and related
policies of governments and international organizations; (ix) impact of Corteva’s dependence on its relationships or contracts with third parties;

(x) effect of disruptions to Corteva’s supply chain, information technology or network systems; (xi) effect of volatility in Corteva’s input costs; and
(xii) failure to realize the anticipated benefits of the series of internal reorganizations taken by DowDuPont in connection with the spin-off of Corteva,
including failure to benefit from significant cost synergies.

Additionally, there may be other risks and uncertainties that Corteva is unable to currently identify or that Corteva does not currently expect to have a
material impact on its business.

Where, in any forward-looking statement, an expectation or belief as to future results or events is expressed, such expectation or belief is based on the
current plans and expectations of Corteva’s management and expressed in good faith and believed to have a reasonable basis, but there can be no
assurance that the expectation or belief will result or be achieved or accomplished. Corteva disclaims and does not undertake any obligation to update or
revise any forward-looking statement, except as required by applicable law. A detailed discussion of some of the significant risks and uncertainties
which may cause results and events to differ materially from such forward-looking statements is included in Corteva’s Registration Statement on Form
10 filed with the U.S. Securities and Exchange Commission.

Non-GAAP Financial Measures

This presentation includes information that does not conform to U.S. GAAP and are considered non-GAAP measures. These measures include organic
sales and Corteva operating EBITDA. DowDuPont and Corteva’s management believes that these non-GAAP measures best reflect the ongoing
performance of the Company and provide more relevant and meaningful information to investors as they provide insight with respect to ongoing
operating results of the Company and a more useful comparison of year-over-year results. These non-GAAP measures supplement the Company’s U.S.
GAAP disclosures and should not be viewed as an alternative to U.S. GAAP measures of performance. Furthermore, such non-GAAP measures may not
be consistent with similar measures provided or used by other companies. This data should be read in conjunction with the Company’s preliminary
registration statement on Form 10 filing (and subsequent amendments thereto). Corteva does not provide forward-looking U.S. GAAP financial
measures or a reconciliation of forward-looking non-GAAP financial measures to the most comparable U.S. GAAP financial measures on a forward-
looking basis because the company is unable to predict with reasonable certainty the ultimate outcome of pending litigation, unusual gains and losses,
foreign currency exchange gains or losses and potential future asset impairments, as well as discrete taxable events, without unreasonable effort. These
items are uncertain, depend on various factors, and could have a material impact on U.S. GAAP results for the guidance period.

Organic sales is defined as price and volume and excludes currency and portfolio impacts.

Corteva operating EBITDA is defined as pro forma earnings (i.e., pro forma income from continuing operations before income taxes) before interest,
depreciation, amortization, non-operating costs, net and foreign exchange gains (losses), excluding the impact of adjusted significant items.
Non-operating costs, net consists of non-operating pension and other post-employment benefit (OPEB) costs, environmental remediation and legal costs
associated with legacy businesses and sites of Historical DuPont.

All products, unless otherwise noted, denoted with ™, SM or ® are trademarks or registered trademarks of DowDuPont.
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